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UNITED STATES BANKRUPTCY COURT 
SOUTHERN DISTRICT OF NEW YORK 
--------------------------------------------------------------X 
  : 
In re         : Chapter 11 

: 
MF GLOBAL HOLDINGS LTD., et al.,   :  Case No. 11-15059 (MG) 

: 
:  Jointly Administered 

Debtors.    : 
--------------------------------------------------------------X 
 
REPLY OF SAPERE WEALTH MANAGEMENT, GRANITE ASSET MANAGEMENT 

AND SAPERE CTA FUND, L.P. TO OBJECTIONS TO MOTION TO DIRECT THE 
DEBTORS’ ESTATE TO BE 

ADMINISTERED PURSUANT TO 11 U.S.C. §§ 761-767 AND 17 C.F.R. § 190 
 

Sapere Wealth Management, LLC, Granite Asset Management, and Sapere CTA Fund, 

L.P. (collectively, “Sapere”) hereby reply to the Objection of Statutory Creditors’ Committee of 

MF Global Holdings Ltd., et al. to Motion to Direct Debtors’ Estate to be Administered Pursuant 

to 11 U.S.C. §§ 761-767 and 17 C.F.R. § 190, dated January 12, 2012 [docket no. 339], the 

Chapter 11 Trustee’s Objection to the Motion of Sapere Wealth Management, LLC, Granite 

Asset Management and Sapere CTA Fund, L.P. to Direct the Debtors’ Estate to be Administered 

Pursuant to 11 U.S.C. §§ 761-767 and 17 C.F.R. § 190, dated January 12, 2012 [docket no. 341], 

and the Memorandum of the Commodities Futures Trading Commission in Response to the 

Motion by Sapere Wealth Management, LLC et al. to Direct the Debtors’ Estate to be 
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Administered Pursuant to 11 U.S.C. §§ 761-767 and 17 C.F.R. § 190, dated January 12, 2012 

[docket no. 342].   

Sapere responds to the assertions as follows: 

ARGUMENT 

I.  
 

THE FALLACIES OF THE “CHARADE”  
POSTULATED BY THE TRUSTEE  

 
The Trustee summarizes his opposition, as follows:  “The Bankruptcy Court cannot, 

under the guise of equity, disregard the statutory provisions of the Bankruptcy Code to create a 

charade that these are Chapter 7 cases of commodities brokers. Yet, this is precisely what the 

Movants seek.”   

The argument has two components:  (i) that MF Global Holdings Ltd. (“Holdings”) does 

not have the obligations of a futures commission merchant (“FCM”) to customers such as 

Sapere; and (ii) that 17 C.F.R. Part 190 cannot be applied because Holdings filed a Chapter 11 

Petition.  We address, below, each component in turn.  As the Court will quickly see, the 

Trustee’s arguments, and the Statutory Creditors’ Committee’s version of them, so lack merit 

that they not only should be rejected but they should be rejected as frivolous. 

A. Holdings Has FCM Obligations to Sapere and Commodities Customers 

Let us begin with what the record in this Court states about the business in which 

Holdings engaged.  Holdings itself stated in the filing it made in this Court with Holdings’ 

Chapter 11 Petition, viz. “MF Global, a Delaware corporation, is one of the world’s leading 

brokers in markets for commodities and listed derivatives.” (Docket no. 1, Ex. A, p. 2, ¶ 3)1  This 

                                                 
1 In paragraph 1 of Exhibit A, Holdings states that any reference to “MF Global” refers to MF Global Holdings, Ltd. 

11-15059-mg    Doc 355    Filed 01/17/12    Entered 01/17/12 12:02:52    Main Document   
   Pg 2 of 16



3 
 

comprises both a judicial admission2 and an evidentiary admission.  It cannot be ignored by the 

Trustee or the Statutory Creditors’ Committee as if this admission does not exist of record. 

Thus, for example, the Creditors’ Committee’s argument that Sapere has failed to state a 

claim upon which relief could be granted is bogus.  Although the pleading rules of an adversary 

proceeding are inapplicable, the indisputable fact is that Holdings admitted of record that “MF 

Global, a Delaware corporation, is one of the world’s leading brokers in markets for 

commodities and listed derivatives.”  (Docket no. 1, Ex. A, p. 2, ¶ 3) (emphasis added). 

This admission-of-record by Holdings is not a trifling matter.  It distills what Holdings 

said about itself throughout Jon Corzine’s tenure at Holdings’ helm.  According to other 

admissions that Holdings made in 2010, and in 2011:  “Our business model is global and client-

driven, and we have organized our business to centrally manage our resources to offer clients an 

expansive array of products across a broad range of markets and geographies.”  (Holdings 10-K 

for the fiscal year ended March 31, 2010, Item 1) (emphasis added).   Likewise, “We are a 

leading brokerage firm in the global cash and derivatives markets, based on the amount of 

volume we direct to many of the world’s largest derivatives exchanges, the number of clients we 

serve, the client balances we maintain, and the extent of our global presence.  We have a global 

client base and offices all over the world, including in Chicago, Dubai, Geneva, Hong Kong, 

London, Mumbai, New York, Paris, Singapore, Sydney, Taipei, Tokyo, and Toronto.  We 

provide our clients with global market access to more than 70 securities and futures exchanges 

and also facilitate trades in the over-the-counter markets.”  (Id.) (emphasis added).  

                                                 
2   As a judicial admission, this admission by Holdings is “conclusive of the case” such that the Trustee is bound by 
it.  See generally Christian Legal Soc’y Chapter of the Univ. of Cal. v. Martinez, 130 S. Ct. 2971, 2983 (2010); 
Henderson v. Morgan, 426 U.S. 637, 648 (1979); Rojas v. Roman Catholic Diocese of Rochester, 660 F.3d 98, 105-
06 (2d Cir. 2011). 
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Holdings also repeatedly admitted that:  “We meet our clients demand for a single point 

of access to the world’s most active market places and global distribution network. We operate 

on four continents and on more than 70 exchanges, which gives clients the opportunity to access 

information, markets and liquidity in a wide array of products within the global derivatives and 

cash markets, including fixed income, commodities, foreign exchange, equities and interest rate 

products. Our global reach is broader than many of our competitors and we believe that our 

competitors would find it difficult, time-consuming and expensive to replicate our global 

network, as each exchange requires membership or a clearing relationship with a member and 

connectivity to the exchange, and many countries require licenses.”  (Id.) (emphasis added).   

Holdings further admitted:  “We centrally manage our businesses as a global 

organization and offer clients the ability to trade multiple products through a single 

intermediary with a worldwide presence.”  (Id.) (emphasis added).  

Tellingly, the Trustee provides no evidence to prove as a fact what Holdings is, or is not.  

Tellingly, the Trustee provides no evidence to prove how integrated Holdings’ operations were 

or were not with respect to the control and/or use of commodities customers’ segregated-account 

funds to support Holdings’ risky forays such as the ones it made into distressed sovereign debt 

repurchase-to-maturity transactions, to which Exhibit A accompanying the Chapter 11 Petition 

ascribed Holdings’ downfall.  Instead, the Trustee (and the Statutory Creditors’ Committee) 

offers ipse dixit.   

The real “charade” is that the Trustee and the Statutory Creditors’ Committee pretend 

that Holdings in-fact differed from what Holdings said it in-fact was.  The charade includes the 

Trustee’s and the Statutory Creditors’ Committee’s pretending that res ipsa loquitor does not 

apply.   
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We respectfully submit that the Court cannot properly assume that Holdings was in-fact 

anything other than a “centrally managed” “single point of access” “leading brokerage firm” 

comprising in-fact a “single intermediary” with respect to customers.  If there is a genuine 

question of fact whether or not Holdings has FCM obligations to customers such as Sapere, then 

no one has tendered other—much less contrary—evidence on that subject.  We respectfully 

submit that the burden of proof as to what Holdings is and is not belongs to the Trustee and the 

Statutory Creditors’ Committee.   

The Creditors’ Committee also pontificates that Sapere’s claim would yield only non-

customer creditor claims.  This argument likewise lacks merit because Sapere is certainly a 

customer protected by Part 190.  Sapere does not cease to be a customer when, as sought by its 

motion, the Court holds that Part 190 applies to Holdings. 

B. How Holdings Conducted Business, Not How Holdings Filed its Case, Determines 
the Applicability of 17 C.F.R. Part 190 and 11 U.S.C. §§ 761-767  

 
According to the Trustee, “While Subchapter IV and the Part 190 Regulations would be 

applicable in a Chapter 7 liquidation of a commodity broker . . . these are Chapter 11 cases of 

Debtors,” and “[t]hus, the Bankruptcy Court’s analysis should end there.”  The Statutory 

Creditors’ Committee argues similarly. 

 That argument is sophistry at its worst.  A company subject to 17 C.F.R. Part 190 does 

not escape its obligations to commodities customers by trying to liquidate itself under Chapter 

11.  Rather, its obligations flow from the facts of how it conducted its business.3  Nor is it 

                                                 
3 The proposition that substance controls over form is well-established in the law, including in bankruptcy 
proceedings.  See, e.g., PW Enters. v. N.D. Racing Comm’n (In re Racing Servs.), 540 F.3d 892, 903 n.12 (8th Cir. 
2008); Miller v. Gentry (In re Miller), 55 F.3d 1487, 1490 (10th Cir.), cert. denied, 516 U.S. 916 (1995); Pauley v. 
Spong (In re Spong), 661 F.2d 6, 9 (2d Cir. 1981); Mindlin v. The Drexel Burnham Lambert Group, Inc. (In re The 
Drexel Burnham Lambert Group, Inc. ), 160 B.R. 508, 512 (S.D.N.Y. 1993).  Additionally, while Sapere agrees 
with certain contentions set forth in the CFTC’s Memorandum, the CFTC falls into the “form over substance” trap 
in its discussion that subchapter IV of chapter 7 does not apply because this is a chapter 11 case.  The CFTC 
incorrectly presumes that, by selecting to file under chapter 11, Holdings circumvented the customer-protection 
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Sapere’s obligation to convert Holdings’ Chapter 11 case as a precondition to enforcement of 17 

C.F.R. Part 190.  Rather, Holdings has the obligation to liquidate in conformity with the law.   

Given that Exhibit A to Holdings’ Chapter 11 Petition explicitly states that “MF Global, a 

Delaware corporation, is one of the world’s leading brokers in markets for commodities and 

listed derivatives,” the arguments advanced by the Trustee and the Statutory Creditors’ 

Committee are at best disingenuous.  But, they are intellectually even worse.  The Trustee’s and 

Committee’s arguments amount to this:  Because Holdings filed a Chapter 11 Petition, the law 

actually applicable to Holdings cannot be applied because that law envisions that a commodities 

broker should not file a Chapter 11 Petition.  To label the argument as one of “form over 

substance” gives it too much credence. 

The case law looks to the actual business of the putative debtor to determine whether it is 

a commodities broker.  See, e.g., In re Financial Partners, Ltd., 116 B.R. 629, 641 (Bankr. N.D. 

Il. 1990) (holding that a company was a commodities broker, despite not being registered as 

such); In re Bucyrus Grain Co., Inc., 127 B.R. 45 (Bankr. D. Kan. 1988) (holding that a 

company was a commodities broker, despite not being registered as such) (cited in Trustee’s 

Memo. p. 4, n.3).   

The other case cited by the Trustee,  In re Co Petro Marketing Group, Inc., 680 F.2d 566 

(9th Cir. 1982) (cited in Trustee’s Memo. p. 4, n.3), confirms that the decision whether a 

company is a commodities broker turns on how it actually did business.  There, the court found a 

company not to be a commodities broker because it engaged in illegal activity outside the rules 

of any contract market.  In re Co Petro Marketing Group, 680 F.2d at 568-69.  In fact, the court 

                                                                                                                                                             
provisions of the Bankruptcy Code and Part 190 that apply under chapter 7.  It matters not how the entity filed, but 
rather what business the entity was engaged in.  To accept the concept that a company’s choosing to file under 
Chapter 11 can insulate the company from substantive legal obligation is to be deceived into acquiescing in a pure 
form over substance position that would obviate the applicable laws. 
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referred to the Debtor’s commodities dealings as an “illegal commodity scheme.” Id. at 568.  

“The primary concern of the [Commodity Exchange] Act and the [commodity broker 

liquidation] subchapter is protection of commodity customers . . . .” In re Bucyrus Grain Co., 

127 B.R. at 50. 

 Under each of these cases, Holdings is a commodities broker because that is what its SEC 

Form 10-Ks and its Petition each said.  Accordingly, Holdings must be treated as such and 

liquidated according to §§ 761-767 and Part 190. Moreover, Sapere explained in its motion 

that Part 190 applies in this case and gives Sapere and other commodities customers priority 

status for three separate reasons:  (1) the Commodity Exchange Act makes Holdings in-fact the 

principal of MF Global Inc. (“MFGI”) for regulatory purposes, (2) the Bestfoods doctrine in-fact 

subjects Holdings to the CFTC regulatory regime and (3) Holdings is de facto what it admits it 

was, a commodities broker (i.e., an FCM).   

The Creditors’ Committee’s discussion about Bestfoods also misses the mark.  There is 

no requirement, as the Committee purports, that a parent exercise “complete control” over the 

subsidiary in order to subject the parent to regulatory obligations of the subsidiary, whether that 

be called piercing the corporate veil or not.  We respectfully submit that Sapere need not take a 

position as to whether Holdings did, in fact, exercise complete control over MFGI. The relevant 

inquiry is whether Holdings controlled MFGI’s compliance with the regulated portion of the 

business with which MFGI did not comply.  The Court cannot properly ignore the publicly 

available information about the collapse of Holdings which prima facie shows that a Bestfoods 

analysis subjects Holdings to Part 190.  Moreover, no genuine dispute exists that Holdings is a 

“centrally managed,” “single point of access,” “leading brokerage firm” comprising in-fact a 
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“single intermediary” with respect to customers, so that if more than that were required, it is 

present here.   

The Creditors’ Committee argues that Holdings is not a de facto FCM. However, because 

of Holdings control of MFGI and its status as a “single intermediary,” it is subject to the rules of 

the CEA. Under a Bestfoods analysis, Holdings is not only responsible for its agents’ pecuniary 

interests, but also for compliance with any regulatory requirements.   

C.  Summary:  The Real “Charade” 

The “charade” is being played by the Trustee and the Statutory Creditors’ Committee.  

They ignore both what Holdings said of record and what Holdings repeatedly said in the years 

prior to filing its Petition.  They instead pretend that the Court should deem Holdings to be, not 

what it repeatedly admitted it was—a leading, global, centrally managed, single-point-of-contact 

commodities broker—but instead what its financial institution creditors would like Holdings 

instead to have been so that they get more money.  They further pretend that Sapere invokes 

Section 105 in an effort to change substantive law, when in fact Sapere seeks only to enforce 17 

C.F.R. Part 190 and 11 U.S.C. §§ 761-767. 

In sum, the Trustee’s and the Statutory Creditors’ Committee’s argument that Holdings 

cannot be considered to be an FCM lacks merit.  Also, if the Court were not to agree, then Sapere 

also asks leave to formally amend it motion to “state a claim” in more detail on these subjects. 

See, e.g., In re Smith 315 B.R. 636, 639 (Bankr. D. Mass. 2004) (leave to amend motion is 

liberally granted).   
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II. 

SAPERE HAS STANDING AND THE ARGUMENT THAT IT LACKS STANDING 
ILLUSTRATES FUNDAMENTAL DEFICIENCIES  

IN THE ADMINISTRATION OF THIS CASE 
 

Sapere, as well as every other commodities customer, is a creditor of Holdings.  The 

troubling fact is that all persons owing fiduciary duties to the creditors, including the Trustee and 

the Statutory Creditors Committee, have acted to preclude recognition of commodities customers 

as creditors.  An apt analogy would be the Chapter 11 case of an asbestos-containing materials 

company, in which the Trustee and the Creditors Committee obstructed participation by asbestos 

claimants. 

Let us start with the Trustee’s statement that, “the Movants, who likely do not even have 

standing in these Chapter 11 proceedings . . . .” (Trustee’s Memo. p. 2).  Nothing could be 

further from the truth.  Sapere has a very substantial, cognizable interest in Holdings’ Chapter 11 

case.  

The Trustee’s statement notwithstanding, he has no bona fide objection to Sapere’s 

standing.  To begin with, tort claimants have standing to be heard in Chapter 11 proceedings. 

Kane v. Johns-Manville Corp., 843 F.2d 636, 643 (2d Cir. 1988).  “A party in interest, including 

. . . a creditor . . . may raise and may appear and be heard on any issue in a case under this 

chapter.” 11 U.S.C. § 1109(b).  A creditor includes an “entity that has a claim against the debtor 

that arose at the time of or before the order for relief concerning the debtor,” and a claim is a 

“right to payment, whether or not such right is reduced to judgment, . . . or right to an equitable 

remedy for breach of performance if such breach gives rise to a right to payment.” 11 U.S.C. § 

101 (5), (10)(a).   
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Sapere, which has not received $90+ million of its segregated-account funds, as well as 

other commodities customers who have not received their segregated-account funds, has, at an 

irrefutable minimum, tort claims against Holdings for liability, both vicariously (such as for the 

conduct of Jon Corzine and others) and directly, under state and federal law, across a spectrum 

ranging from conversion, to trespass, to fraud, to other violations of state law, to violations of the 

Commodity Exchange Act, to violations of other federal laws.  

The collapse of Holdings has wreaked havoc and those suffering the most are the 

commodities customers.  Yet in this, the eighth largest bankruptcy in US history, of a firm 

headed by the most-politically influential CEO in recent history (Jon Corzine), those charged 

with protecting creditors have shunned the commodities customers (ranging from farmers to 

investors).  Even more troubling, they are spending the estate’s resources to protect the banks 

and financial institutions, principally those who appear to have been enmeshed in many of the 

events that wreaked the havoc, to the detriment of multitude of injured creditors.  

Granting this motion does not, as the Trustee misstates, “prejudice the rights of the 

Debtors’ true creditors” because Sapere and other situated commodities customers are true 

creditors of Holdings.  Sapere is not requesting that the Court “create new substantive rights”; 

Sapere merely requests that the Court enforce Part 190 against Holdings.  Indeed, if any party 

has been prejudiced thus far, it is Sapere, whose status as creditor the Trustee rejects and who the 

Trustee refused to allow to ask questions at the 341 examination because Sapere had made this 

motion.  Simply put, seeking relief under the law does not “prejudice” other creditors nor make 

them “the true creditors” and the movant a false creditor.  

Further, the term “party in interest” in § 1109(b) is to be broadly interpreted.  In re Refco 

Inc., 505 F.3d 109, 118 (2d Cir. 2007).  Standing to be heard as a “party in interest” in a Chapter 
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11 case is not even dependent on the presence of a direct claim against the debtor.  Any 

sufficient stake in the outcome so as to require representation bestows standing.  In re Am. 

Appliance, 272 B.R. 587 (Bankr. D.N.J. 2002); see also Unofficial Comm. of Zero Coupon 

Noteholders v. Grand Union Co., 179 B.R. 56, 59 (Bankr. D. De. 1995) (holding that when a 

parties’ interest stood to be “wiped out” under the Bankruptcy Court’s current plan, that party 

had standing because it had a practical stake in the outcome of the proceedings, despite the fact 

that it did not have a direct claim against the debtor’s assets).  

 Even if Sapere were not a tort creditor of Holdings, Sapere has standing to be heard on 

these issues pursuant to 11 U.S.C. § 1109(b) because Sapere has a sufficient interest in the 

outcome. If Sapere does not receive priority in Holdings’ Chapter 11 proceedings, which its 

motion seeks to establish is something to which it is entitled, a very significant interest of 

Sapere’s stands to be “wiped out,” just as was the case in Grand Union.  Here, Sapere’s interest 

is even stronger than that seen in Am. Appliance because, whereas the party in Am. Appliance did 

not actually have a cognizable monetary claim, Sapere’s interest in recovering its $90+ million is 

sufficient and practical enough that it has a recognizable interest in the outcome of Holdings’ 

Chapter 11 case.  Beyond peradventure, the Trustee’s contention that Sapere lacks standing is 

frivolous.  

Given that commodities customers are, at a minimum, creditors of Holdings under tort 

law, the Trustee cannot be biased against them, nor can the Statutory Creditors’ Committee.  

Further, recognizing Sapere’s legal right of protection, other creditors will not be prejudiced by 

Sapere’s recognition as a creditor.  

Clearly, to this point, the Trustee has exercised heightened a bias towards Sapere, 

specifically.  By way of example, at the Section 341 creditors meeting on January 5, Sapere 
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representatives were stonewalled by the Trustee when asking probing questions to Holdings.  

The only reason for avoiding answering these questions was that Sapere had previously filed a 

motion to protect their rights:   

 MR. GRABOWSKI:  [] Jon Grabowski, and I represent Sapere.  During the time 
period of March 2010 to October 31st, 2011, could you please describe the 
process of how MFGI engaged in internal repo transactions?  
MR. MILLER:  We don't represent MFGI.   
MR. GRABOWSKI:  Okay, but in Mr. Abelow's declaration, he talked about 
MFGI's long position, and (indiscernible) causing the bankruptcy filings.  And so 
we argue that it's part of the administration of this case.  
MR. MILLER:  Well, one, you have currently outstanding litigation against these 
estates, and I don't think it's appropriate for you to use this proceeding as 
discovery for your outstanding claims against this estate.   
MR. GRABOWSKI:  Can you tell me if there were any (indiscernible) --  
MR. MILLER:  And motions.   
MR. GRABOWSKI:  -- transactions done with customer funds?  
MR. MILLER:  I'm not going to answer any questions that relate to your lawsuit.   
MR. GRABOWSKI:  So you're not going to answer any  
questions?  
MR. MILLER:  I don't think it's appropriate for a 341  
meeting.  

(Tr. at 30:17-31:15) 

III. 

THE TIME IS RIPE TO BEGIN ADDRESSING THESE ISSUES 

The CFTC recognizes that certain protections4 are due to commodities customers under 

the CEA, the Bankruptcy Code, and the common law.  However, the CFTC erroneously states 

that it is premature to address the issues raised by Sapere’s motion. 

The CFTC’s prematurity assessment flows from the fact that it fell into the “form over 

substance” trap used by the Trustee’s and the Statutory Creditors’ Committee, i.e., that Part 190 

cannot apply because Holdings filed a Chapter 11 Petition.  As we pointed out in section I.B., 
                                                 
4 Among these protections are Section 190.  The Creditors’ Committee, in an attempt to take two bites at the apple, 
raises the argument that section 190 will not apply to the SIPA liquidation.  This is not relevant in this portion of the 
Chapter 11 proceeding.  If the court would like to explore the Committee’s mistaken position further, we are 
amenable to submitting a brief on the matter at the Court’s request.   
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above, the facts of Holdings business—which it admitted both judicially and through evidence 

comprised the business of a commodities broker—dictates that Part 190 be applied.  The form in 

which Holdings made a filing does not control so as to oust substantive law. 

Based on Holdings’ judicial and evidentiary admissions and the principle of res ipsa 

loquitor, the Court should now rule that Part 190 applies to Holdings and that Sapere and other 

commodities customers of MFGI are customers of Holdings for purposes of Part 190.  If the 

Court were to find that more evidence is needed before making that ruling, then Sapere should 

obtain discovery (discussed, infra).  However, that does not end the matter.  We respectfully 

submit that the Court should make known to the Trustee, the US Trustee and the Creditors’ 

Committee that the commodities customers are “true creditors” of Holdings, that they should not 

be dissuaded from asserting their claims but just as with the large banks and financial institutions 

the commodities customers should be welcomed to assert their claims and that the commodities 

customers cannot be disenfranchised by the biased fiduciaries now handling the administration of 

this case.  The prospect that commodities customers have rights to priority (if the Court were not 

to grant those rights now) should be included as a factor considered when administrating the 

estate.   

It is clear that the rights of the commodities customers as creditors can only be protected 

by themselves and that the deck is now stacked against them.  The Trustee and the Statutory 

Creditors’ Committee have demonstrated a clear preference to other creditors (basically, 

financial institutions) at the exclusion of commodities customers, making a determination that 

the Trustee is biased not only ripe, but essential at this point in time.  
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IV. 

  DISCOVERY 

This motion began as an application to determine the pertinent statutory and regulatory 

provisions that apply to the administration of this case, a motion based on facts that cannot be 

genuinely disputed.  Sapere alternatively sought discovery under Rule 2004 in the event that the 

Court might require further evidence before rendering its decision.   Now that the Trustee and the 

Statutory Creditors’ Committee have contradicted what Holdings admitted judicially and 

evidentially in this case, what Holdings has admitted evidentially throughout Corzine’s tenure as 

CEO and what res ipsa loquitur makes obvious through common sense, the motion has become a 

contested matter.  As a result, Sapere has a right to discovery under Rule 9014(c) and the Court 

has the prerogative to instead authorize that discovery under Rule 2004.   

In no event, however, does “res judicata” preclude discovery as the Statutory Creditors’ 

Committee argues without citation to authority or any intellectual credence.  There has been no 

final judgment adjudicating Sapere’s motion on-the-merits that forecloses commodities’ 

customers on this subject, which is the first precondition to the existence of “res judicata.”  See, 

e.g., Legnani v. Alitalia Linee Aeree Italiane, S. P.A., 400 F.3d 139 (2d Cir. 2005). 

The Trustee’s objection that he should undertake the investigation and that discovery 

would interfere with him, those argument lack merit.  The Trustee has plainly displayed bias 

against commodities customers and cannot be expected to conduct discovery for the purpose of 

advancing Sapere’s motion.  If a litigation were required to rely on its stated-adversary for the 

conduct of discovery, then bankruptcy proceedings in contested matters would be a sham. 

CONCLUSION 
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 For the foregoing reasons, the Court should enter an order directing the Debtors-in-

Possession, their non-debtor subsidiaries and affiliates and the bankruptcy Trustee to administer 

the Debtors’ estates pursuant to 11 U.S.C. §§ 761-767 and 17 C.F.R. § 190. 

Alternatively, the Court should order Rule 2004 examinations as heretofore requested, 

hold this motion in abeyance pending the completion thereof, and order that the Debtors and 

their non-debtors subsidiaries and affiliates and the trustees and their representatives in the 

interim conduct the Chapter 11 case and the SIPA liquidation such that the commodities 

customers who have not received 100% of their segregated accounts shall be treated no less 

favorably than they would be treated were the Debtors’ estate administered consistent with 11 

U.S.C. §§ 761-767 and 17 C.F.R. § 190. 

The Court should also grant such other and further relief as is just and proper. 

 
Dated: January 17, 2012 
New York, New York 
 

Respectfully submitted, 
 
FORD MARRIN ESPOSITO WITMEYER & 
GLESER, L.L.P. 
 
By: /s/ John J. Witmeyer III 
John J. Witmeyer III (JW 7442) 
Jon R. Grabowski (JG 9845) 
Stephen R. Chuk (SC 8109) 
Ford Marrin Esposito Witmeyer & Gleser, L.L.P. 
Wall Street Plaza 
New York, New York 10005 
Tel: (212) 269-4900 
Fax: (212) 344-4294 
Email:  jjwitmeyer@fmew.com 
 jrgrabowski@fmew.com 

srchuk@fmew.com 
 

-and- 
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HOWARD, STALLINGS, FROM & HUTSON, P.A. 
 
Joseph H. Stallings (JS 5065) 
5410 Trinity Road, Suite 210 (27607) 
P.O. Box 12347 
Raleigh, North Carolina 27605 
Tel: 919-821-7700 
Fax: 919-821-7703 
Email: jstallings@hsfh.com 
 
Attorneys for Sapere Wealth Management, LLC, 
Granite Asset Management, and Sapere CTA Fund L.P. 
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FORD MARRIN ESPOSITO WITMEYER & GLESER, L.L.P. 

John J. Witmeyer III 

Jon R. Grabowski 

Stephen R. Chuk 

Wall Street Plaza 

New York, New York 10005 

(212) 269-4900 

 

Attorneys for Sapere 

 

 

UNITED STATES BANKRUPTCY COURT 

SOUTHERN DISTRICT OF NEW YORK 

--------------------------------------------------------------X 

 : 

In re        : Chapter 11 

: 

MF GLOBAL HOLDINGS LTD., et al.,  :  Case No. 11-15059 (MG) 

: 

:  Jointly Administered 

Debtors.   : 

--------------------------------------------------------------X 

DECLARATION OF STEPHEN R. CHUK 

 

 Stephen R. Chuk, of full age, and under penalty of perjury, by way of declaration, states 

as follows: 

 1.  I attach as Exhibit A the title page and Item 1 of MF Global Holdings Ltd.’s Form 10-

K Annual Report Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934 for the 

year 2010. The remainder of this document has been omitted as not relevant to the current 

motion, but can be provided at the Court’s request. 

 

 2.  I attach as Exhibit B the title page and Item 1 of MF Global Holdings Ltd.’s Form 10-

K Annual Report Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934 for the 
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year 2011. The remainder of this document has been omitted as not relevant to the current 

motion, but can be provided at the Court’s request. 

 

I hereby declare under penalty of perjury that the foregoing is true and correct. 

Dated: January 17, 2012       /s/ Stephen R. Chuk 

          Stephen R. Chuk
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UNITED STATES  

SECURITIES AND EXCHANGE COMMISSION  

Washington, D.C. 20549  

Form 10-K  

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d)  
OF THE SECURITIES EXCHANGE ACT OF 1934  

For the fiscal year ended March 31, 2010  
Commission File Number: 001-33590  

MF GLOBAL HOLDINGS LTD.  

(Exact name of registrant as specified in its charter)  
Delaware  

 
98-0551260  

(State or other jurisdiction of incorporation or 
organization)  

 

(I.R.S. employer Identification no.)  

  

717 Fifth Avenue  
New York, NY  

 
10022  

(Address of principal executive offices)  
 

(Zip Code)  

(212) 589-6200  
(Registrant’s telephone number, including area code)  

Securities registered pursuant to Section 12(b) of the Act:  
Title of Each Class  

 
Name of Each Exchange on Which Registered  

Common Stock, $1.00 par value per share  
 

New York Stock Exchange  

Securities registered pursuant to Section 12(g) of the Act:  

None  

Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. Yes No  
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or 15(d) of the Act. Yes No  
Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange 
Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been 
subject to such filing requirements for the past 90 days. Yes No  
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive 
Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 
months (or for such shorter period that the registrant was required to submit and post such files). Yes No  
Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be 
contained, to the best of registrant’s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this Form 
10-K or any amendment to this Form 10-K.  
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller reporting 
company. See definitions of “large accelerated filer,” “accelerated filer” and “smaller reporting company” in Rule 12b-2 of the Exchange Act. 
(Check one):  
 

 

Large accelerated filer 
 

 
Accelerated filer  

   

 

Non-accelerated filer  

 

Smaller reporting 
company  

  
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). Yes No  
As of September 30, 2009, the aggregate market value of the registrant’s common stock held by non-affiliates of the registrant was 
approximately $883.3 million. As of April 30, 2010, there were 121,807,105 shares of the registrant’s common stock outstanding.  

DOCUMENTS INCORPORATED BY REFERENCE  

Portions of MF Global Holdings Ltd.’s Proxy Statement for its 2010 Annual Meeting of Stockholders to be held on August 12, 2010 are 
incorporated by reference in this Annual Report on Form 10-K in response to Part III, Items 10, 11, 12, 13 and 14.  
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ITEM 1.  BUSINESS  

BUSINESS OVERVIEW  

We are a leading brokerage firm offering customized solutions in the global cash and derivatives 
markets. We provide execution and clearing services for products in the exchange-traded and over-the-
counter, or OTC, derivative markets, as well as for products in the cash market. We provide our clients 
with access to many of the largest and fastest growing markets and products throughout the world.  

Our business model is global and client-driven, and we have organized our business to centrally 
manage our resources to offer clients an expansive array of products across a broad range of markets 
and geographies. Our history dates back more than 200 years to a brokerage business that was a 
founding member of some of the world’s first futures exchanges. After an initial public offering in July 
2007, we separated from Man Group plc, our former parent, and became an independent public company 
with shares listed on the New York Stock Exchange (NYSE: MF). We seek to discover and help clients 
capitalize on market opportunities through our international brokerage network, expansive product 
offerings, value-added product expertise and consistent, high-quality service.  

Available Information  

We make available free of charge, on or through the “Investor Relations” section of our corporate 
website under “SEC Filings”, annual reports on Form 10-K, quarterly reports on Form 10-Q, current 
reports on Form 8-K, Forms 3, 4 and 5 filed on behalf of directors and executive officers, and any 
amendments to those reports filed or furnished pursuant to the Securities Exchange Act of 1934, and our 
proxy statement as soon as reasonably practicable after such materials are electronically filed with, or 
furnished to, the Securities and Exchange Commission (the “SEC”). Also posted on our corporate website 
is our Code of Business Conduct and Ethics (the “Code”) governing our directors, officers and all 
employees. Within the time period required by the SEC, we will post on our corporate website any 
amendments and waivers to such Code applicable to our executive officers and directors, as defined in 
the Code. Our Internet address is www.mfglobal.com.  

Our Board of Directors (the “Board”) has standing Audit and Risk, Compensation, Nominating and 
Corporate Governance and Executive committees. Each of these Board committees has a written charter 
approved by the Board. Copies of each committee charter, along with our Corporate Governance 
Guidelines, are posted on our website. None of the information on our corporate website is incorporated 
by reference into this report.  

Shareholders may also obtain, free of charge, printed copies of any of the above materials by sending 
a request to MF Global, Investor Relations, 717 Fifth Avenue, 9 th Floor, New York, NY 10022, by calling 
(212) 589-6200, or by sending an email to investorrelations@mfglobal.com.  

Description of Business  

We are a leading brokerage firm in the global cash and derivatives markets, based on the amount of 
volume we direct to many of the world’s largest derivatives exchanges, the number of clients we serve, 
the client balances we maintain, and the extent of our global presence. We have a global client base and 
offices all over the world, including in Chicago, Dubai, Geneva, Hong Kong, London, Mumbai, New York, 
Paris, Singapore, Sydney, Taipei, Tokyo, and Toronto. We provide our clients with global market access 
to more than 70 securities and futures exchanges and also facilitate trades in the over-the-counter 
markets. As of March 31, 2010, we had approximately 3,200 employees.  

Our clients include corporations, hedge funds and other asset managers, and sovereign institutions, as 
well as professional traders and individual investors. We principally offer execution and clearing services 
for five general types of products: fixed income, commodities, foreign exchange, interest rates (which 
includes exchange-listed futures and options) and equities. We have a broad retail product offering as 
well. MF Global Holdings Ltd., is incorporated in Delaware and our principal executive office is located in 
New York, New York.  

We derive revenues from three main sources: commission fees generated from execution and clearing 
services; principal transactions, which include matched-principal and other principal transactions, 
primarily executed to facilitate client trades; and net interest income on (i) cash balances in our clients’ 
accounts, most of which are maintained by our clearing clients to meet margin requirements as well as (ii) 
interest related to our collateralized financing arrangements and principal transactions activities.  
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For fiscal 2010, 2009 and 2008, we generated (i) total revenues of $2,145.4 million, $2,914.8 million, 
and $6,019.8 million, respectively, (ii) revenues net of interest and transaction-based expenses of 
$1,015.0 million, $1,426.7 million, and $1,636.3 million, respectively, and (iii) incurred net loss attributable 
to MF Global Holdings Ltd. of $137.0 million, $49.1 million, and $69.5 million, respectively.  

COMPETITIVE ADVANTAGES  

The following key strengths have helped us to achieve a leadership role within our industry:  

Extensive Market and Business Expertise  

We believe our clients value the in-depth industry experience and market knowledge that our brokers, 
product specialists, traders, and research analysts share with clients. For example, many members of our 
sales and trading teams have spent all or most of their careers covering the same products and have 
substantial experience in, and knowledge of, their underlying markets as well as the derivatives and cash 
markets generally. Furthermore, because we are an active participant on many exchanges and in many 
types of OTC markets, we can use our expertise and market knowledge to facilitate client transactions 
and to provide liquidity to our clients.  

Leading Market Position  

We are a leading brokerage firm in the global derivatives markets based on the amount of volumes we 
direct to many of the world’s largest derivatives exchanges, the number of clients we serve, the client 
balances we maintain and the extent of our global presence. We believe we have a strong market 
position in certain products in the cash markets, primarily fixed income and foreign exchange.  

Because of our strong market position on many futures exchanges, we believe that we attract an 
additional volume of client orders for execution in those markets. Furthermore, because of the high 
volume of trade orders that our clients generate in the aggregate, as well as the diversity of our client 
base (which includes corporate clients, broker/dealers, hedge funds and other asset managers, sovereign 
institutions, professional traders and individuals, many of whom pursue a wide variety of different trading 
strategies), we believe that we can offer clients a broad and deep pool of liquidity, which we believe is 
highly attractive to market participants. The volume of our order flow across different asset classes, 
products and regions also allows us to provide our clients with real-time market insight, which we believe 
our clients value.  

Broad Global Footprint and Diverse Product Offerings  

We meet our clients demand for a single point of access to the world’s most active market places and 
global distribution network. We operate on four continents and on more than 70 exchanges, which gives 
clients the opportunity to access information, markets and liquidity in a wide array of products within the 
global derivatives and cash markets, including fixed income, commodities, foreign exchange, equities and 
interest rate products. Our global reach is broader than many of our competitors and we believe that our 
competitors would find it difficult, time-consuming and expensive to replicate our global network, as each 
exchange requires membership or a clearing relationship with a member and connectivity to the 
exchange, and many countries require licenses to operate.  

Client-Driven Focus  

We are focused on developing long-term relationships with our clients and providing them with a 
consistently high level of service worldwide. Our dedicated teams tailor solutions to fit each individual 
client’s unique needs, providing objective insight shaped by experience. We are dedicated to enhancing 
our systems, fostering the flow of information and providing  
market insight to clients, as well as sharing and improving processes to deliver even greater value to our 
customers worldwide. We believe these ongoing efforts will continue to align our organization with our 
clients and allow us consistently to meet their needs and exceed expectations.  

Experienced Management Team  

We have a highly experienced management team. Each member of our team has a strong track record 
of success and has extensive experience in the securities or futures industry. Several members of our 
management team began their careers in the sales and trading of commodities or securities products 
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prior to taking on greater corporate managerial responsibility. Our management team brings a strong 
understanding of the needs of our clients worldwide, as well as the markets in which they wish to trade.  

GROWTH STRATEGY  

We believe there are significant opportunities to deliver near- and long-term value to our shareholders 
and clients, as well as to enhance our position as a leading brokerage firm. Our first objective is to 
maximize profitability of our existing business. An important element of this goal is to build a “one firm” 
culture with meaningful employee ownership in which our employees are motivated to collaborate on firm-
wide objectives and their interests are aligned with our shareholders.  

Furthermore, to better serve our clients and facilitate client transactions, we intend to use our market 
expertise and knowledge and enhance our market insight by taking positions in markets, committing 
greater capital and taking risk to provide liquidity to our clients. We believe that our willingness to make 
markets, commit capital and take risk in a broad range of fixed income, foreign exchange, commodity, 
equity and listed interest rate products will enhance our client relationships.  

We also intend to leverage our existing core strengths, as described above under “—Competitive 
Advantages”, to expand into new areas and drive greater benefits for clients and shareholders. In 
particular, we believe that as the financial services industry has consolidated and the largest investment 
banks and brokerages have increased their scale of operations, an opportunity now exists for a global, 
mid-sized, full-service brokerage firm that can service many of the smaller and mid-sized clients 
underserved by larger firms. We believe that we will be well-positioned to build our business by combining 
our market breadth and expertise in a high-integrity firm focused on our clients’ long-term needs and 
interests. There may also be opportunities in the future to enter ancillary businesses that enhance our 
abilities to service our clients’ needs, including investment management or corporate advisory services.  

OUR BUSINESS  

We offer customized solutions to our diverse client base across a broad array of products and 
services, markets and geographic regions and through multiple distribution channels. We centrally 
manage our businesses as a global organization and offer clients the ability to trade multiple products 
through a single intermediary with a worldwide presence. We describe our products and services, 
markets, clients and geographic presence below.  

Products and Services  

We principally provide our clients with execution and clearing services for five general types of 
products: equities, fixed income, interest rate products (which include listed futures and options), foreign 
exchange and commodities. We classify currency futures within foreign exchange and equity index 
futures within equities.  

We execute orders for our clients either on an agency or principal basis. When we execute for a client 
on an agency basis, we typically direct the order to an exchange or OTC market where it is matched with 
a corresponding order for execution. When we execute a client order on a principal basis, we take the 
other side of the trade for our own account to facilitate client orders. In some cases, we will 
simultaneously enter into an offsetting “back to back” trade with another party (which we refer to as a 
“matched principal transactions”). In certain other cases, we will look to enter into offsetting trades or 
hedging positions with another party relatively quickly or we may retain the exposure for a longer period 
of time. In order to gain ongoing insight into market depth and liquidity, or to facilitate client transactions, 
we may also take positions in the market for our own account, and we may not always hedge such 
transactions. On a limited basis, we may also enter into unhedged principal transactions in order to 
monetize our market views. We expect to increasingly recognize trading income as part of our ongoing 
activity for our clients in various markets, and to selectively increase our risk taking, generally making 
fuller use of our current risk appetite and operating within the authority delegated by our board of 
directors.  

We also act as a clearing firm for clients who execute trades in futures and options on derivatives 
exchanges where we are approved as a clearing member. These include all major derivatives exchanges 
in the U.S. and Europe as well as certain Asia Pacific markets. We may act as the clearing firm for clients 
who use us to execute their orders, as well as for clients who use other executing brokers or execute their 
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orders directly on the exchange. We also provide clearing services for a growing number of transactions 
executed in the OTC and cash markets.  

We also provide, or expect to begin providing, various investment/advisory services; while these 
activities are just beginning at present, they could grow in the coming year, especially in the Asia Pacific 
region.  

Equities  

We provide research, execution and clearing services for both listed and OTC equity-linked derivatives 
and cash securities. Equity-linked derivatives and cash equity securities represent a large and growing 
market. Equity-linked derivatives include futures, options, contracts for differences, convertible stock and 
other derivatives whose underlying value is related to the price of one or more stocks, baskets of stocks 
or stock indices. These derivatives may relate to domestic or foreign companies, funds, indices or other 
investment vehicles. We principally trade equity-linked derivatives and cash equity securities on major 
exchanges and OTC markets in the United States, Europe and Asia Pacific region. We recently expanded 
our U.S. equity derivatives, portfolio trading and electronic trading services teams to better service our 
institutional client base in a variety of liquid markets around the globe.  

Our primary clients for equity-linked derivatives and cash securities are asset managers, hedge funds, 
broker/dealers and professional traders.  

Fixed Income and Interest Rate Products  

We provide execution, clearing, and financing services for both fixed income and interest rate 
derivative products. The cash fixed income and interest rate derivatives markets are among the largest 
markets in the world. The interest rate derivative products we trade include futures, options and swaps 
related to interest rates as well as cash products such as U.S. Treasury securities, European government 
debt, agency and non-agency mortgage-backed securities, sovereign and supranational bonds and 
corporate bonds.  

We also engage in fixed income prime brokerage services. These prime brokerage services include 
execution, clearing, client financing, securities lending and other administrative services. In addition, we 
offer prime brokerage clients electronic access to a variety of liquid markets around the globe. The 
revenue we earn from prime brokerage activities consists of commissions, interest income on client 
custodial accounts and markups from principal transactions.  

Our fixed income and interest rate derivatives products clients include hedge funds and asset 
managers, financial institutions, broker dealers and corporations. Our fixed income group’s clients also 
include a growing number of government entities and sovereign institutions. Our interest rate derivatives 
products group also serves professional traders seeking either to make speculative investments or to 
hedge their exposure to interest rate fluctuations.  

Foreign Exchange  

The market for foreign exchange products is generally regarded as the largest and most liquid financial 
market in the world as measured by market volume. We provide foreign exchange services directly to our 
clients on an agency and principal basis. As a principal, we facilitate the execution of client orders by 
executing an order for our own account, and may execute an offsetting trade with another party, most 
likely another foreign exchange dealer or market maker. By serving as the counterparty or financial 
intermediary to the buyer and the seller in these transactions, we enable our clients to access liquidity 
and competitive pricing on an anonymous basis while delivering customer order flow to our liquidity 
providers. We also offer straight-through electronic execution that affords our clients the same liquidity 
directly from our foreign exchange counterparties.  

Most foreign exchange trades are conducted on non-listed markets. Our clients in the foreign 
exchange market represent most segments of our customer base, including corporate hedgers, asset 
managers, professional traders, hedge funds and individual investors.  

Commodities  

Metals  

We provide clients execution, clearing and financing services for transactions relating to derivative 
contracts including futures, options, forward sale agreements and other types of instruments based on the 
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price of metals, steel products and industrial materials. Depending on the type of transaction, we may act 
as an agent or as a principal. We also provide contract administration for certain futures, options and 
OTC products. We work with our clients to develop risk-management and trading strategies and offer our 
clients extensive market research materials. Metal derivatives are traded both on exchanges and in the 
OTC markets. MF Global is one of 12 designated “ring dealing” members of the world’s largest metals 
exchange, the London Metal Exchange, which enables us to offer our clients special trading access and 
other rights on the London Metal Exchange that are not offered to non-ring dealing members. We are also 
a member of COMEX, a division of the CME Group, Inc.  

Our primary clients for metal derivatives include a wide range of producers, consumers, manufacturers 
and dealers that buy and sell physical metals that they need to operate their businesses as well as 
professional investors, such as commodity trading advisors and hedge fund managers.  

Energy  

The energy derivatives market has grown significantly in recent years. Derivative contracts for energy 
commodities include futures, options, swaps and forward sale agreements on energy products, including 
crude oil, natural gas, heating oil, gasoline, propane, electricity and other energy commodities. These 
derivatives are traded both on exchanges and in the OTC markets. We have a leading market position in 
exchange-listed and OTC-traded energy derivatives. We have consistently been ranked as one of the 
leading providers by volume of clearing and execution services on both the New York Mercantile 
Exchange (NYMEX) and ICE Futures Europe. Our U.S. exchange-traded natural gas futures business is 
augmented by a New York-based OTC desk. Our primary clients for energy derivatives include oil 
companies, refineries and other enterprises seeking to lock in prices of various energy commodities they 
need to operate their businesses, as well as asset managers seeking to enter into speculative or 
arbitrage transactions.  

Agricultural Commodities and Other  

We offer our clients access to a number of agricultural commodities markets such as the grain and 
oilseed futures and options markets in the United States and the soft commodities markets listed in North 
America, Europe and Asia Pacific. These derivatives are traded both on exchanges and in the OTC 
markets. Our primary clients include producers, consumers, dealers, and asset managers.  

Markets  

We provide our clients access to three primary types of markets: exchange-traded derivatives, OTC 
derivatives and cash markets.  

Exchange-Traded Derivative Markets  

We execute client trades in exchange-traded derivatives. Generally, exchange-traded derivatives refer 
to futures contracts traded on futures exchanges. As a clearing broker, we also clear trades that we have 
executed for our clients, and we also clear trades executed by other brokers. The principal products for 
which we execute and clear exchange-traded derivatives include interest rate products, equities and 
commodities. The principal exchanges on which we execute futures and options trades include the 
Chicago Mercantile Exchange, the Chicago Board of Trade and the New York Mercantile Exchange in the 
United States; Eurex, Euronext.Liffe, ICE Futures Europe and the London Metals Exchange in Europe; 
and the Sydney Futures Exchange and Singapore Exchange in the Asia Pacific region.  

Exchange traded futures and options include trading in futures, options on futures, and options on 
other securities. Futures contracts are standardized agreements to buy or sell a commodity or financial 
product at a specified price in the future. The buyer and seller of a futures contract agree on a price today 
for a product to be delivered or settled and paid for in the future. Each contract specifies the quantity of 
the product and the time of delivery or payment. An option on a futures contract is the right, but not the 
obligation, to buy or sell a futures contract at a specified price on or before a certain expiration date. 
These products provide a means for hedging price risk, asset allocation, speculation or arbitrage.  

All futures contracts and options on futures contracts are cleared through a clearing house, which acts 
as a central counterparty to all transactions. Clearing is the procedure by which the clearing house stands 
as buyer to every seller and seller to every buyer.  

By interposing itself between the clearing members of every trade, the clearinghouse guarantees to a 
counterparty each clearing member’s performance, thereby eliminating the need for a seller (acting 
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through its clearing broker) to evaluate the credit risk of a buyer and its clearing member. Accordingly, 
clearing members function as intermediaries between market participants and a clearing house. In effect, 
the clearinghouse takes on the counterparty credit risk of the clearing member, and the clearing member 
assumes the credit risk of each of its client market participants. Clearing members manage the risk of 
their client market participants by holding margin furnished by their client and managing the amount of 
margin required, depending upon, among other things, market movements and the exposure of the 
clearing member’s clients to those movements.  

Exchanges require clients to maintain minimum amounts of collateral in margin accounts to secure 
their performance obligations on their open positions. Consistent with our disciplined approach to risk 
management, we monitor each client’s open positions and related risk of default closely and, where we 
believe it is appropriate, we may adjust our clients’ margin requirements above the minimum amounts set 
by the exchanges in an effort to ensure that each client’s collateral is sufficient, in our view, to support 
their open positions. In addition to providing credit protection, the funds clients deposit with us as margin 
for their trading activities also provide us with an important source of revenue, as we are able to earn 
interest income on the cash balances in many of our clients’ margin accounts.  

OTC Derivative Markets  

Over-the-counter derivatives, or OTC derivatives, is a term used to describe traded products that are 
not listed on a futures exchange. The principal markets in which we execute OTC derivatives trades 
include energy, metals, other commodities and equities. We execute, and in limited circumstances 
finance, a wide array of OTC derivatives, including forwards, options, swaps and other derivative 
products. Historically, transactions in OTC markets have been settled on a principal-to-principal basis, 
without any clearinghouse or clearing firm acting as an intermediary, but as OTC contracts become 
standardized, regulators and participants have increasingly demanded the greater stability offered by a 
centrally cleared environment, and we and other market participants have begun to provide these clearing 
services for a growing number of OTC trades. We also have the capability to design OTC derivative 
products that can be tailored to meet our clients’ individual investment needs, subject to applicable laws 
and regulations. For example, in the U.K., we were a prominent early provider of contracts for differences, 
which are OTC derivatives that are linked to a listed equity security or index to enable purchasers to 
establish long or short exposures to equity securities for which there is no existing listed futures market.  

In contrast to listed futures contracts, participants in the OTC markets have the ability to trade both 
standardized and customized contracts, where counterparties can specify contract terms, such as the 
underlying commodity, delivery date and location, term and contract size. Furthermore, while exchanges 
often limit their hours of operation and restrict direct trading access to a limited number of exchange 
members, OTC markets typically operate for longer periods of the day and membership in an exchange is 
not required, although there may be certain regulatory requirements with respect to market participation. 
For example, certain OTC energy markets operate seven days a week for 23 hours per day and 
participation is generally limited to electronic liquidity providers and commercial parties.  

In the OTC derivatives markets, swap contracts (in the form of OTC derivatives) are commonly used to 
reduce or gain exposure to price movements related to a commodity or financial product. Swap contracts 
have historically been less standardized than futures contracts (discussed above), and are financially 
settled typically against either a futures contract price or an index price in order to hedge against or gain 
exposure to price fluctuations.  
 
Cash Markets  

We facilitate transactions with respect to a broad array of cash products for our clients, including listed 
equity securities, debt securities (for example, U.S. Treasury securities and corporate bonds traded in the 
OTC markets) and foreign exchange products (for example, OTC foreign exchange contracts and spot 
transactions) on both an agency and a principal, including matched-principal, basis. We also clear many 
of these products for our clients. For example, U.S. equities are cleared by The Depository Trust & 
Clearing Corporation, and U.S. Treasuries are cleared by The Fixed Income Clearing Corporation. 
Foreign exchange transactions do not settle through a clearinghouse but are instead settled on a bilateral 
basis between the counterparties. We also finance our clients’ transactions in some of these cash 
products through purchases of securities under agreements to resell (“resale agreements”), sales of 
securities under agreements to repurchase (“repurchase agreements”) and securities lending 
transactions.  
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Clients  

As our business has expanded into new markets, we have broadened our client base through 
acquisitions, internal development of execution and clearing services targeted at different clients, cross-
selling between our various product groups and clients, and sales and marketing efforts. We regard our 
client base as a whole and seek to provide them with access to a wide variety of derivatives and cash 
markets. We believe that facilitating order flow from a diverse client base enables us to provide efficient 
execution across a range of products, markets and regions.  

Corporations  

Industrial and financial companies rely on us to provide them with access to an array of markets. They 
look to us for risk management support, as they seek to hedge exposures in commodities, foreign 
exchange, interest rates, or securities. As more companies have increased their focus on their own risk 
management, this category of clients has grown.  

Broker/Dealers  

Other intermediaries and financial institutions, such as broker-dealers, utilize our services, including 
execution and clearing. These clients may take a view on market movements with the hope of achieving 
attractive investment returns.  

Asset Managers and Hedge Funds  

Our asset manager clients include managers of large mutual funds, commodity trading advisors 
(CTAs), commodity pool operators (CPOs), and other investment advisors. Our hedge fund clients include 
a range of alternative investment companies. Hedge funds and other asset managers in the derivatives 
and cash brokerage industry will continue to be a significant force in driving demand for increasingly 
sophisticated risk-management products.  

Sovereign and Official Institutions  

Sovereign and official institutions include government entities, central banks, and other official 
institutions such as the Bank for International Settlements, the European Central Bank and the 
International Bank for Reconstruction and Development. We provide these clients with a range of support, 
including execution, settlement, and clearing as well as market research and economic analysis. As we 
expand our fixed income product offerings, we expect that revenue generated from the trading activities 
of these clients will increase.  

Professional Traders  

Individual professional traders are either local floor traders or other professional traders. Local floor 
traders are individual members of derivatives exchanges who trade for their own account on the floors of 
exchanges. Professional traders are clients trading electronically from dedicated facilities built to service 
their needs. Professional traders serve an important role in the market as liquidity providers for the 
exchanges of which they are members by providing order flow and thus adding liquidity to the markets. 
As floor-based trading has migrated to electronic platforms, local traders have also transitioned to the use 
of electronic platforms. Professional traders are typically high-volume clients who require an operating 
platform that provides them rapid execution at a low cost, which may result in our earning lower per 
transaction fees. We have strong relationships with a number of local trading groups and professional 
traders in Europe, North America and the Asia Pacific region. We believe we play a leading role in 
providing professional traders in these regions with online access to equities, interest rates, commodities 
and foreign exchange markets around the world.  

Individual Investors  

We consider individual investors to be high-net worth or other individuals who establish individual or 
joint trading and investment accounts for speculation or hedging and individuals setting up trading 
corporations. Individual investors also include any of the above accounts managed by a third party. 
Through internal initiatives and a series of acquisitions, including our acquisition of Refco, we have 
developed a significant individual investor business. We have extensive individual investor teams in North 
America, Europe and Asia Pacific. Some of our individual investor business is generated through a 
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network of introducing brokers, who direct futures and options order flows from individual investors to us 
for execution and clearing.  

Geographic Regions  

We execute trades for clients located principally in three geographic regions: Europe, North America 
and the Asia Pacific region. Our operations in each region are organized to service the institutional and 
retail clients located in that region. In each region, we execute trades involving a wide range of products 
on a number of markets.  

There are a number of countries in which we do not currently maintain offices but conduct a significant 
amount of business. For example, based on information that we have gathered, we believe that, despite 
the fact that we do not have an office in mainland China, we are a leading provider of financial risk 
management products to the Chinese metals industry. We service these clients though our offices in 
London, Hong Kong and Sydney.  

Our global and product-driven model allows us to provide each of our clients with services that 
encompass any and all combinations of our products and markets, subject to applicable law and 
regulations. Our global presence, combined with our expertise in a wide variety of products, enables us to 
meet the diverse needs of our clients. For a discussion of our segment and geographic information, see 
Note 16 to our audited consolidated and combined financial statements.  

Sales and Marketing  

We offer our products and services through three primary distribution channels: employee brokers and 
sales professionals, introducing brokers, and online platforms.  

Our employee brokers and sales professionals conduct the majority of our sales and marketing 
activities. They are primarily responsible for attracting new—and maintaining existing—client relationships 
and providing the services that clients request including risk management. We also employ a large 
number of sales professionals, most of whom are former brokers and traders with extensive experience 
within the financial services sector. Since our business is highly regulated, we employ brokers and sales 
professionals who understand the regulatory requirements relevant to marketing in this field and who are 
appropriately licensed as required by applicable laws.  

We also obtain clients through relationships with introducing brokers, who are individuals or 
organizations that have relationships with various retail, professional or institutional clients of their own. 
Introducing brokers provide all the typical functions of a broker, except they do not accept money, 
securities or property of a client. Introducing brokers direct orders made by their clients to us for execution 
and clearing.  

In addition to our employee brokers and sales teams and introducing brokers, we also provide market 
access, products and services to clients through multiple online trading platforms. Our online trading 
platforms provide clients access to the futures markets from any location where they are able to access 
the Internet. Other online trading platforms that we offer enable our clients to enter into complex options 
and equities transactions online and manage multiple accounts with one user identification. Our clients 
also have access to multiple online trading platforms for foreign exchange. For clients who choose not to 
use our online trading platforms, we support major third-party order entry systems independently 
contracted by clients. Where permissible, we may from time to time conduct marketing through our online 
trading platforms.  

 

Competition  

The derivatives and cash brokerage industry is highly fragmented and competitive, and we expect that 
competition will continue to intensify in the future. We compete for clients on the basis of our breadth of 
product and market offerings, transaction fees and the speed and quality of execution. Our ability to 
compete is driven by the products, markets, liquidity and technology we provide throughout our global 
footprint.  

We compete with a significant number of financial intermediaries in the U.S. and throughout the world 
in one or more markets. Although no one competitor operates in all of our markets, one broker, Newedge, 
which is a large, well capitalized broker with global operations, competes in many of our markets.  

In addition, affiliates of the largest commercial and investment banks, including Bank of America, 
Citigroup, Goldman Sachs, JPMorgan, UBS and other major multi-national banks compete with us in key 
areas such as clearing services, which is a significant source of our revenue. We compete with a large 
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number of independent brokerage firms, such as R.J. O’Brien in the United States, as well as regional 
brokers in particular markets around the world. Within the regions in which we operate, we have also 
witnessed the proliferation of online trading platforms which now compete directly with our retail and OTC 
trading operations globally.  

We also face increasing competition from numerous domestic and foreign exchanges. As major 
exchanges have merged, formed global alliances, embraced electronic trading and transformed 
themselves from member-owned to publicly-traded, profit-driven enterprises, they have often aggressively 
sought to build trading volume by offering clients access to their trading facilities. In some cases, this has 
led to clients bypassing voice brokers and executing their trades online (a phenomenon also known as 
disintermediation) as well as price-compression, where voice brokers have had to reduce their execution 
fees as volumes have increased. This trend has also led to exchanges expanding their clearing services 
for a wider range of products.  

Notwithstanding these industry trends, we believe that these developments provide opportunities for us 
because we can offer clients efficient access to more products, markets and regions than many of our 
competitors, as well as deep internal liquidity in many of our markets. Moreover, because we provide both 
execution and clearing services, we are less vulnerable to competitive pressures affecting the market for 
execution services alone. As a result, we believe we are well positioned to withstand the pressures of 
disintermediation in our industry.  

Risk Management  

We believe that effective risk management is critical to the success of our business. Consequently, we 
have established—and continue to evolve and improve—a global enterprise wide risk management 
framework to manage all aspects of our risks. The risk-management framework globally embeds a robust 
risk-management environment through a strong governance structure that (i) clearly defines roles and 
responsibilities, (ii) delegates authority for risk control and risk taking to specific individuals, and (iii) 
documents approved methodologies for the identification, measurement, control and mitigation of risk.  

We believe that risk management is the responsibility of all of our employees. We seek to consistently 
and comprehensively identify, assess, monitor and control all financial, operational, compliance and 
business risks across all of our businesses in a coordinated manner. Business areas, pursuant to 
delegated authority, have primary responsibility for risk management by balancing our ability to profit from 
our revenue-generating activities with our exposure to potential losses. Specialist teams in the risk 
department monitor our risk exposures globally. Client, counterparty and house account positions are 
monitored against limits 24 hours a day when markets and exchanges are open. Risk-department teams 
communicate their findings to our regional officers and to local decision-making bodies to allow us to 
react rapidly to address any developing risks.  

Our Chief Risk Officer, who reports directly to our Chief Executive Officer, leads the risk department 
and monitors and reports on our risk matters. The Chief Risk Officer promotes company-wide adherence 
to MF Global’s enterprise risk management framework and has global responsibility for monitoring and 
facilitating control of financial, operational and business risks. Several risk officers support the Chief Risk 
Officer, including the Regional Heads of Risk for North America, Europe, and Asia Pacific and the Global 
Heads of Credit, Market and Operational Risks.  

Senior management takes an active role in the risk management process and expects all employees to 
understand and comply with their delegated risk responsibilities, relevant risk policies, and compliance 
requirements. Additionally, all employees are expected to escalate risk incidents and any matters of 
concern to management in order to ensure timely risk-mitigation action by the appropriate personnel.  

Our Chief Risk Officer regularly reports to our Board of Directors. Reports detail global risk exposures 
and escalate risks that exceed defined tolerances. The risk reporting process is designed to enable us to 
assess the levels of risk present throughout our operating environment on a near real-time basis and to 
take any necessary remedial action in a timely manner.  

See also “Item 7A. Quantitative and Qualitative Disclosures about Market Risk.”  

Technology Systems and Business Continuity  

We operate our business using a series of integrated platforms, enabling us to offer our products 
across an array of markets to clients located around the world. These platforms employ several principal 
trade processing systems, each with multiple points of access. Automated connectivity among the core 
segments of our processing platform enables us to execute and clear cross-border client trades on a 
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global basis both directly and through omnibus accounts maintained between our main operating 
subsidiaries. In each case, we have long-term licensing agreements for the continued use of these 
industry-leading technologies, which enable us to run our operations effectively without having to incur 
costs to develop proprietary technology. We also employ complementary systems in other products such 
as cash securities.  

The security and integrity of our processing and other support systems are of great importance to our 
business. We regularly test our business-critical systems, and we are continually working to enhance our 
remote back-up and disaster recovery systems.  

Regulation and Exchange Memberships  

We have a long history of operating in a highly regulated industry. Our business activities are 
extensively regulated by a number of U.S. and foreign regulatory agencies and exchanges. These 
regulatory bodies and exchanges are charged with protecting investors by imposing requirements relating 
typically to capital adequacy, licensing of personnel, conduct of business, protection of client assets, 
record-keeping, trade-reporting and other matters. They have broad powers to monitor compliance and 
punish non-compliance with their rules. If we fail to comply with applicable regulations, we may be subject 
to censure, fines, cease-and-desist orders, suspension of our business, removal of personnel, civil 
litigation, revocation of operating licenses or other sanctions. Furthermore, new regulations, changes in 
current regulations as well as changes in the interpretation or enforcement of existing laws or rules in the 
United Kingdom, United States or elsewhere, may affect our business and operations and the policies 
and procedures we follow.  

Minimum capital requirements are a significant part of the regulatory framework in which we operate. 
We are subject to stringent minimum capital requirements in the United States, the United Kingdom and 
several other jurisdictions. These rules which specify the minimum amounts of capital that we must have 
available to support our clients’ open trading positions, including the amount of assets we must maintain 
in relatively liquid form, are designed to measure general financial integrity and liquidity. Compliance with 
minimum capital requirements may limit our operations if we cannot maintain the required levels of 
capital. Moreover, any change in these rules or the imposition of new rules affecting the scope, coverage, 
calculation or amount of capital we are required to maintain could restrict our ability to operate our 
business and adversely affect our operations. We currently maintain regulatory capital in excess of all 
applicable requirements.  

From time to time, we receive inquiries or requests from our regulators (for example, the Commodity 
Futures Trading Commission or the Financial Services Authority) which require us to undertake 
compliance reviews and/or remedial action with respect to our policies and procedures.  
 
Securities and Futures Regulation  

The principal geographic regions in which we operate and the primary regulators, self-regulatory 
organizations and exchanges that have supervisory authority over us in those regions include:  

Country/Region  
 

Principal Regulators and  
Self-Regulatory Organizations  

 
Principal Exchanges and Clearinghouses  

United 
States  

 

Commodity Futures Trading Commission  

 

Chicago Mercantile Exchange/Chicago 
Board of Trade  

 

 

Securities and Exchange Commission  
National Futures Association  

 

New York Mercantile Exchange  
IntercontinentalExchange  

 
 
Financial Industry Regulatory Authority  

 
ICE Futures U.S  

 
 
Chicago Board Options Exchange  

 
International Securities Exchange  

 
 
 

 
Chicago Board Options Exchange  

 
 
 

 
Options Clearing Corporation  

 
 
 

 
Boston Options Exchange  

 
 
 

 
NASDAQ  

 
 
 

 
NYSE Arca  

   

Canada  
 
Investment Dealers Association  

 
Bourse de Montréal  

 
 
 

 
Toronto Stock Exchange  

   

Europe  
 
Financial Services Authority  

 
Eurex  

 
 
Bundesbank and German Financial Supervisory 

 
Euronext.liffe  
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Authority  
 

 
 

 
ICE Futures  

 

 

 

 

London Metal Exchange  
London Stock Exchange  
LCH.Clearnet  

   

India  

 

Forward Markets Commission  
Securities and Exchange Board of India  

 

Multi Commodity Exchange  
National Commodities & Derivatives 
Exchange  
National Stock Exchange  
Bombay Stock Exchange  
MCX Stock Exchange  

   

Singapore  
 
Monetary Authority of Singapore  

 
Singapore Exchange Ltd.  

   

Australia  

 

Australian Securities & Investments 
Commission  

 

Sydney Futures Exchange/Australian  
Securities Exchange  

   

Hong Kong  
 
Securities and Futures Commission  

 
Hong Kong Futures Exchange  

 
 
 

 
Hong Kong Stock Exchange  

   

Taiwan  
 
Securities and Futures Bureau  

 
Taiwan Futures Exchange  

   

U.A.E. 
(Dubai)  

 

Dubai Financial Services Authority  
Emirates Securities and Commodities Authority  
Dubai Multi Commodities Centre  

 

Dubai Gold & Commodities Exchange  

North America: In the United States, our regulators are the Commodity Futures Trading 
Commission, the National Futures Association, the SEC, and the Financial Industry Regulatory 
Authority, or FINRA. Our designated examining authority is the Chicago Mercantile Exchange with 
respect to our activities as a futures commission merchant and the Chicago Board Options 
Exchange with respect to our activities as a broker-dealer. We are a member of many exchanges, 
including the Chicago Mercantile Exchange/Chicago Board of Trade, New York Mercantile 
Exchange, ICE Futures U.S., IntercontinentalExchange, International Securities Exchange, 
Chicago Board Options Exchange, Options Clearing Corporation, Boston Options Exchange, 
NASDAQ and NYSE Arca. In Canada, we are regulated by the Investment Dealers Association, 
and are a member of the Bourse de Montreal and the Toronto Stock Exchange.  

Europe: In the United Kingdom, our primary regulator is the U.K. Financial Services Authority. We 
are a member of many exchanges, including Eurex, Euronext.Liffe (and U.S. exchanges), ICE 
Futures, the London Metal Exchange, the London Stock Exchange and LCH.Clearnet.  

Asia Pacific: In Singapore, our primary regulator is the Monetary Authority of Singapore and we 
are a member of the Singapore Exchange. In Hong Kong, our primary regulator is the Securities 
and Futures Commission and we are a member of the Hong Kong Futures Exchange and Hong 
Kong Stock Exchange. In India, our primary regulators are the Securities and Exchange Board of 
India and the Forward Markets Commission. Our subsidiaries in India are members of the National 
Stock Exchange, National Commodity & Derivative Exchange, the Multi Commodity Exchange of 
India, the Bombay Stock Exchange and the MCX Stock Exchange. In Australia, our primary 
regulator is the Australian Securities and Investment Commission and we are a member of the 
Sydney Futures Exchange and the Australian Securities Exchange. In Taiwan, we maintain a 
branch of our Singapore company, which is regulated by the Securities and Futures Bureau, and 
our subsidiary, MF Global Futures Trust Co. Ltd., is regulated by the Financial Supervisory 
Commission.  

In addition to those rules and regulations that are imposed by the various regulators, self-regulatory 
organizations and exchanges, the U.S. federal and state governments as well as non-U.S. governments 
have imposed a number of other regulations with which we must comply, including:  

Regulations applicable in and outside the United States  
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The U.S. and non-U.S. government agencies, regulatory bodies and self-regulatory organizations, as 
well as state securities commissions and other state regulators in the United States, are empowered to 
conduct administrative proceedings that can result in censure, fine, the issuance of cease and desist 
orders, or the suspension or expulsion of a broker-dealer or its directors, officers or employees. From time 
to time, our subsidiaries have been subject to investigations and proceedings, and sanctions have been 
imposed for infractions of various regulations relating to our activities, none of which has had a material 
adverse effect on us or our businesses.  

The USA PATRIOT Act of 2001 (PATRIOT Act), contains anti-money laundering and financial 
transparency laws and mandates the implementation of various regulations applicable to all financial 
institutions, including standards for verifying client identification at account opening, and obligations to 
monitor client transactions and report suspicious activities. Through these and other provisions, the 
PATRIOT Act seeks to promote the identification of parties that may be involved in terrorism, money 
laundering or other suspicious activities. Many anti-money laundering laws outside the United States 
contain similar provisions. The obligation of financial institutions, including ours, to identify their clients, to 
monitor for and report suspicious transactions, to respond to requests for information by regulatory 
authorities and law enforcement agencies, and to share information with other financial institutions, has 
required the implementation and maintenance of internal practices, procedures and controls that have 
increased, and may continue to increase, our costs, and any failure with respect to our programs in this 
area could subject us to substantial liability and regulatory fines.  

The United States government maintains various economic sanctions programs which are 
administered by the U.S. Treasury Department’s Office of Foreign Assets Control (“OFAC”) and generally 
prohibit or restrict trade and investment in and with sanctions targets or the blocking of the sanctions 
targets’ assets. Some of these programs are broad and impose country—specific economic sanctions 
(such as those targeting Burma (Myanmar), Cuba, Iran, North Korea, Sudan and Syria); other programs 
target “specially designated” individuals and entities that are engaged in certain activities, such as 
proliferation of weapons of mass destruction, terrorism and narcotics trafficking, as well as activities 
particular to certain countries, such as undermining democratic processes or institutions in Zimbabwe. 
Penalties for violating the OFAC-administered sanctions can be severe, including significant civil and 
criminal monetary penalties as well as potential imprisonment. We have established policies and 
procedures designed to assist our company’s and our personnel’s compliance with applicable OFAC 
sanctions. Although we believe that our policies and procedures are effective, there can be no assurance 
that our policies and procedures will effectively prevent us from violating the OFAC-administered 
sanctions in every transaction in which we may engage.  

As discussed above, many of our subsidiaries are subject to regulatory capital requirements in 
jurisdictions throughout the world. Subsidiaries not subject to separate regulation may hold capital to 
satisfy local tax guidelines, rating agency requirements or internal policies, including policies concerning 
the minimum amount of capital a subsidiary should hold based upon its underlying risk.  

Certain of our businesses are subject to compliance with regulations enacted by U.S. federal and state 
governments, the European Union or other jurisdictions and/or enacted by various regulatory 
organizations or exchanges relating to the privacy of the information of clients, employees or others, and 
any failure to comply with these regulations could expose us to liability and/or reputational damage  

EXECUTIVE OFFICERS OF MF GLOBAL  

Set forth below is information regarding our executive officers as of May 27, 2010:  
Name  

 
Age  

 
Position  

Jon S. Corzine  
 

63  
 
Chairman and Chief Executive Officer  

Thomas Connolly  
 

52  
 
Global Head of Human Resources  

Laurie R. Ferber  
 

57  
 
General Counsel  

Karel F. Harbour  
 

58  
 
Chief Operating Officer and Interim Managing Director, Asia Pacific  

Thomas M. Harte  
 

57  
 
Managing Director, North America  

J. Randy MacDonald  
 

54  
 
Chief Financial Officer  

Michael K. Roseman  
 

49  
 
Chief Risk Officer  

James Rowsell  
 

53  
 
Managing Director, Europe  
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Executive officers are appointed by and serve at the pleasure of our board of directors. A brief 
biography of each person who serves as an executive officer is set forth below.  

Jon S. Corzine . Mr. Corzine is our Chairman and Chief Executive Officer. Before joining MF Global in 
March 2010, Mr. Corzine most recently served as New Jersey’s 54th governor from January 2006 until 
January 2010. Prior to that time, he was elected to represent New Jersey in the United States Senate 
from January 2001 until January 2006. During his tenure as a United States Senator, Mr. Corzine served 
on the Senate Banking, Budget, Energy and Natural Resources, and Intelligence Committees. Prior to 
serving in the United States Senate, Mr. Corzine was the Chairman and Senior Partner of The Goldman 
Sachs Group, L.P. from December 1994 to June 1998 and Co-Chairman and Co-Chief Executive Officer 
of The Goldman Sachs Group, L.P. from June 1998 to January 1999. Mr. Corzine began his career at 
Goldman Sachs as a bond trader in 1975. Mr. Corzine is also an operating partner and advisor at J.C. 
Flowers & Co. LLC (“JCF”), which is an affiliate of one of our largest shareholders. He will also hold the 
title of John L. Weinberg/Goldman, Sachs & Co. Visiting Professor at Princeton University’s Woodrow 
Wilson School of Public and International Affairs for the 2010-2011 academic year.  

Thomas Connolly. Mr. Connolly is our Global Head of Human Resources. Before joining our company 
in January 2009, he served as a senior vice president of human resources operations at Lehman 
Brothers from 2007 through 2009. From 2004 through 2007, he served as vice president, compensation 
and international benefits at The Hartford Financial Services Group, and from 1998 through 2003, he 
served as Managing Director, Human Resources at UBS. He has also held various human resources 
management positions at Aetna, Citicorp and Goldman Sachs. Mr. Connolly received a B.A. from the 
University of Connecticut, an M.S. from the Stevens Institute of Technology, and an M.B.A. from New 
York University – Stern School of Business.  

Laurie R. Ferber . Ms. Ferber is our General Counsel and is responsible for our legal and compliance 
functions, has operational and administrative responsibility for our internal audit function, and is also 
responsible for our regulatory relationships. As a member of the Office of the CEO, she also plays a key 
role in developing and implementing MF Global’s corporate strategy. Prior to joining MF Global in 2009, 
Ms. Ferber was general counsel and chief regulatory officer for International Derivatives Clearing Group 
(IDCG). From 1987 to 2008, she held a number of business and legal positions at Goldman, Sachs, 
including roles in J. Aron & Company, the Economic Derivatives group, the Power Trading group, the 
Fixed Income, Currency and Commodities group, and Business Selection and Conflicts. Earlier in her 
career, Ms. Ferber was general counsel of Drexel Burnham Lambert Trading Corp. and also traded 
energy products. She was an associate at Skadden, Arps, Slate, Meagher & Flom, and at Schulte, Roth & 
Zabel. Ms. Ferber earned her J.D. from New York University School of Law and her B.S. from the State 
University of New York at Buffalo. She currently serves on the Board of Trustees of the Institute for 
Financial Markets and New York University School of Law, and is a member of the Lincoln Center 
Business Council.  

Karel F. Harbour. Mr. Harbour has served as our Chief Operating Officer since December 2008 and 
formerly served as chief operating officer for our European entities. In May 2010, he was appointed our 
interim Managing Director—Asia/Pacific. As our Chief Operating Officer, Mr. Harbour has responsibility 
for operations for all MF Global entities in more than a dozen countries worldwide. Mr. Harbour joined MF 
Global in 2002 through the acquisition of GNI Ltd., which he joined in 1983 and served in various 
positions, including deputy CEO. Mr. Harbour received a Bachelor of Science degree in economics from 
Southampton University. He is a Chartered Accountant and a Fellow of the Institute of Chartered 
Accountants.  

Thomas M. Harte. Mr. Harte is our Managing Director, North American. Prior to the reorganization, Mr. 
Harte served as an Executive Vice President of Man Financial and a director of Man Group USA Inc. 
since 1993. He has been the chief executive officer of Man Financial’s New York based businesses since 
2006, was responsible for the Chicago office from 1995 to 1998 and has been responsible for our 
corporate acquisition activities since joining us in 1993 from Paine Webber Inc., where he was a 
Managing Director of their Commercial Futures Division from 1990. Mr. Harte was a Senior Vice 
President of Drexel Burnham Lambert from 1980 to 1990 where he was a manager of its institutional 
futures department in London from 1983 to early 1984 and then in New York through 1990. He began his 
career at Blyth Eastman Dillon in 1978 where he was a Vice President of Corporate Strategy and was an 
architect of their entry into the futures business. Mr. Harte has a bachelor’s degree from Fordham 
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University and a masters in international business from the Thunderbird Graduate School of International 
Management.  

J. Randy MacDonald. Mr. MacDonald is our Chief Financial Officer. Mr. MacDonald joined our 
company in April 2008. In this role, he is responsible for leading our financial operations, (including 
treasury, tax and finance, and management and external reporting), and strategy, mergers and 
acquisitions, human resources, investor relations, internal and external communications, marketing, 
strategic sourcing, and the program management office. From May 2006 to July 2008, Mr. MacDonald 
served as a director on the board for GFI Group. He was on the Audit and Compensation committees. 
Before joining MF Global, Mr. MacDonald held a number of positions at TD Ameritrade Holding Corp. 
from 2000 to 2007. Over the course of his seven-year tenure at TD Ameritrade, Mr. MacDonald served as 
executive vice president, chief financial officer and treasurer, chief administrative officer and chief 
operating officer. He retired from TD Ameritrade in April 2007. Prior to joining TD Ameritrade, Mr. 
MacDonald was chief financial officer of Investment Technology Group, Inc., a public company that 
specializes in agency brokerage and technology. From 1989 to 1994, Mr. MacDonald was a vice 
president and group manager for Salomon Brothers. Earlier in his career, Mr. MacDonald was an audit 
senior manager at Deloitte & Touche focused on commercial banking, real estate joint ventures and 
financial services. He began his career at Ernst & Young performing financial audits with a focus on 
international operations. Mr. MacDonald holds a Bachelor of Science degree in Accounting from Boston 
College.  

Michael K. Roseman. Mr. Roseman has served as our Chief Risk Officer since August 2008. He is 
responsible for the overall management of MF Global’s risk department worldwide including market, 
credit, and operational risk. Before joining MF Global, Mr. Roseman served as chief risk officer for the 
Americas at Newedge Group. He joined Newedge (formerly, Fimat, USA) in 2004 before its merger with 
Calyon, and while at Newedge, he oversaw all aspects of risk related to their Americas brokerage 
business. Before his position at Newedge, Mr. Roseman headed U.S. risk oversight at Bank of Montreal 
from 2001 to 2004. He also held several positions at Sanwa Financial Products from 1994 to 2001 
including head of market risk. Mr. Roseman has a B.S. in Engineering from the University of Delaware 
and an MBA from the Kenan Flagler Graduate School of Business at the University of North Carolina.  

James L. Rowsell . Mr. Rowsell is our Managing Director, Europe. He oversees operations in London, 
Paris, Geneva, and Zurich, and is responsible for the firm’s European growth strategy across asset 
classes and customer profiles. Prior to joining MF Global in 2003, he spent a number of years at 
Citigroup, most recently as head of equity sales for Europe. From 1995 to 1998, he was head of sales for 
the UK and Pan-Europe for HSBC. He also held a number of positions at James Capel & Company 
between 1988 and 1995, where he specialized in equity sales to UK institutions and specialist sales in 
telecommunications and technology. Mr. Rowsell qualified as a barrister at the Inns of Court School of 
Law, which is now a part of the City Law School.  

On May 13, 2010, we received notice from Mr. Laurence O’Connell that he was resigning from us as 
Managing Director of Asia Pacific. Immediately following Mr. O’Connell’s resignation, Mr. Karel Harbour 
was appointed as interim Managing Director of Asia Pacific. Mr. Harbour will also continue in his current 
role as our Chief Operating Officer. Consistent with Mr. O’Connell’s employment arrangement, Mr. 
O’Connell will make himself available to us as necessary through July 19, 2010. We will continue to pay 
Mr. O’Connell’s base salary and benefits through December 31, 2010 and will facilitate his repatriation. 
Mr. O’Connell will not receive any other separation payments.  
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UNITED STATES 

SECURITIES AND EXCHANGE COMMISSION  

Washington, D.C. 20549  

Form 10-K  

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d)  
OF THE SECURITIES EXCHANGE ACT OF 1934  

For the fiscal year ended March 31, 2011  
Commission File Number: 001-33590  

MF GLOBAL HOLDINGS LTD.  

(Exact name of registrant as specified in its charter)  
Delaware  

 
98-0551260  

(State or other jurisdiction of incorporation or 
organization)  

 

(I.R.S. employer Identification no.)  

  
717 Fifth Avenue  

New York, NY  

 
10022  

(Address of principal executive offices)  
 

(Zip Code)  

(212) 589-6200  
(Registrant’s telephone number, including area code)  

Securities registered pursuant to Section 12(b) of the Act:  
Title of Each Class  

 
Name of Each Exchange on Which Registered  

Common Stock, $1.00 par value per share  
 

New York Stock Exchange  

Securities registered pursuant to Section 12(g) of the Act:  

None  

Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. Yes No  
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or 15(d) of the Act. Yes No  
Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange 
Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been 
subject to such filing requirements for the past 90 days. Yes No  
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive 
Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 
months (or for such shorter period that the registrant was required to submit and post such files). Yes No  
Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be 
contained, to the best of registrant’s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this Form 
10-K or any amendment to this Form 10-K.  
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller reporting 
company. See definitions of “large accelerated filer,” “accelerated filer” and “smaller reporting company” in Rule 12b-2 of the Exchange Act. 
(Check one):  
 

 
Large accelerated filer  

 
Accelerated filer  

   
 

Non-accelerated filer  
 

Smaller reporting company  
  

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). Yes No  
As of September 30, 2010, the aggregate market value of the registrant’s common stock held by non-affiliates of the registrant was 
approximately $1,173.2 million. As of April 30, 2011, there were 163,840,634 shares of the registrant’s common stock outstanding.  

DOCUMENTS INCORPORATED BY REFERENCE  

Portions of MF Global Holdings Ltd.’s Proxy Statement for its 2011 Annual Meeting of Stockholders to be held on August 11, 2011 are 
incorporated by reference in this Annual Report on Form 10-K in response to Part III, Items 10, 11, 12, 13 and 14.  
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ITEM 1. BUSINESS  

Business Overview  

We are one of the world’s leading brokers in markets for commodities and listed derivatives. We provide access to more than 70 exchanges 
globally and are a leader by volume on many of the world’s largest derivatives exchanges. We are also an active broker-dealer in markets for 
commodities, fixed income securities, equities, and foreign exchange. We are one of 20 primary dealers authorized to trade U.S. government 
securities with the Federal Reserve Bank of New York. In addition to executing client transactions, we provide research and market 
commentary to help clients make trading decisions, as well as providing clearing and settlement services. We are also active in providing 
client financing and securities lending services.  

We are headquartered in the United States, and have operations globally, including the United Kingdom, Australia, Singapore, India, 
Canada, Hong Kong, and Japan. Our priority is serving the needs of our diversified global client base, which includes a wide range of 
institutional asset managers and hedge funds, professional traders, corporations, sovereign entities, and financial institutions. We also offer a 
range of services for individual traders and introducing brokers.  

As of March 31, 2011, we had 2,847 employees. We have organized our business on a global basis to offer clients an extensive array of 
products across a broad range of markets and geographies. We seek to tailor our offerings from market to market to meet the demands of 
our clients by providing the best products and services possible, while remaining within the regulations of a particular jurisdiction.  

We derive revenues from three main sources: (i) commissions generated from execution and clearing services; (ii) principal transactions 
revenue, generated both from client facilitation and proprietary activities, and (iii) net interest income from cash balances in client accounts 
maintained to meet margin requirements, as well as interest related to our collateralized financing arrangements and principal transactions 
activities.  

For fiscal 2011, 2010 and 2009, we generated (i) total revenues of $2,233.6 million, $1,994.7 million, and $2,851.6 million, respectively, (ii) 
revenues net of interest and transaction-based expenses of $1,069.1 million, $1,015.0 million and $1,426.7 million, respectively, and (iii) 
incurred net loss attributable to MF Global Holdings Ltd. of $81.2 million, $137.0 million and $49.1 million, respectively.  

Products and Services  

We execute transactions for a large and diverse group of institutional and retail clients and provide a number of prime services, including 
clearing, settlement, portfolio reporting and record-keeping services. We also provide financing and securities lending services and other 
prime services to select clients, including a number of other broker-dealers, and investment management products in select areas.  

Product Offerings  

We provide execution services for five broad categories of products: commodities, equities, fixed income, foreign exchange, and listed 
futures and options. Many of the contracts and securities that we trade are listed on exchanges, while others are traded over-the-counter 
(“OTC”).  

We execute orders for our clients on either an agency or principal basis. When we execute a client order on a principal basis, we may take 
the other side of the trade for our own account to facilitate client orders. In some cases, we may simultaneously enter into an offsetting “back 
to back” trade with another party or we may retain a position for our own account. In addition, we sometimes build or trade proprietary 
positions for our own account, independent of client activities in the instruments we trade. Principal transactions also include proprietary 
positions that we take in fixed income and related interest rate products, equities, foreign exchange and commodities to monetize our views 
on future movements in market prices and volatilities in commodities, securities and other instruments and products, which may be affected 
by, among other things, changes in credit spreads, potential rating changes, and possibility of issuer default.  

The instruments we trade, broken down by product, are described below:  

COMMODITIES  

Metals  

We provide clients execution services for transactions relating to derivative contracts, including futures, options, forward sale agreements 
and other types of instruments based on the price of metals and industrial materials. Metal derivatives are traded both on exchanges and in 
the OTC markets. We are one of 12 designated ring dealing members of the world’s largest metals exchange, the London Metal Exchange 
(“LME”). This status enables us to offer our clients special trading access and other rights on the LME. We are also a member of COMEX, a 
division of the CME Group, Inc., and other major exchanges.  

Energy  

We execute trades in the energy derivatives market, including futures, options, swaps and forwards on a range of energy products, including 
crude oil, natural gas, heating oil, gasoline, propane, electricity and other energy commodities. We are an active market participant in both 
exchange-listed and OTC-traded energy derivatives, and we have consistently been ranked as one of the leading providers by volume of 
clearing and execution services on both the New York Mercantile Exchange (“NYMEX”) and ICE Futures Europe.  
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Agriculture  

With a long history of trading agricultural commodities, we deliver our clients targeted hedging and risk management solutions and help 
clients locate trading opportunities in a broad array of agricultural commodities markets. We provide trade execution services for a wide 
range of OTC and listed agricultural commodities markets, including the grain and oilseed futures and options markets and for soft 
commodities, such as coffee, cocoa, and sugar, on exchanges in North America, Europe and Asia Pacific.  

EQUITIES  

We provide execution services in both cash equities and equity derivative products around the globe. Equity derivative products include 
futures, ETFs, options (single stock, index and ETF), contracts for difference (where legally available), and other securities whose underlying 
value is related to the price of one or more stocks, a basket of stocks, or stock indices. During fiscal 2011, we expanded our global cash 
equity, equity derivatives, portfolio trading, and electronic trading services teams to provide improved service for our clients in a variety of 
major markets around the world.  

FIXED INCOME  

We provide execution services for a variety of fixed income products. These include U.S. Treasury and agency securities and bonds issued 
by European governments and by multinational institutions. We also trade corporate bonds, mortgage-backed and asset-backed securities, 
emerging market securities, as well as credit default swaps and interest rate swaps. We have been designated as a primary dealer of U.S. 
treasury securities, enabling us to serve as a counterparty to the Federal Reserve Bank of New York in open-market operations, and 
participate directly in U.S. Treasury auctions. We also provide analysis and market intelligence to the Federal Reserve’s trading desks and to 
our clients.  

FOREIGN EXCHANGE  

We deliver access to a range of products and trading opportunities in the foreign exchange markets worldwide. Many of these foreign 
exchange transactions are undertaken by our clients in connection with the purchase or sale of other instruments. Most foreign exchange 
trades are conducted on an OTC basis. Our foreign exchange teams, located in key financial centers around the world, provide 
comprehensive coverage delivered by dedicated sales professionals.  

FUTURES AND OPTIONS  

As a leader by volume on a number of the world’s major futures exchanges, we provide execution services for listed futures and options, 
including interest rate, government bond, and index futures and options. Our floor brokers offer clients access to traditional floor execution for 
futures and options that continue to have price discovery on trading floors. Where futures and options have moved to electronic trading 
platforms, we provide extensive electronic connectivity to global markets.  

Service Offerings  

In addition to executing client transactions, we provide clearing services, which are a critical component of the futures and options business, 
as well as a range of services designed to assist clients in developing trading ideas and managing their trading portfolios.  

CLEARING AND FINANCING  

We provide a number of prime services, including clearing and settlement of trades, client financing, securities lending, and a range of 
administrative services. The revenue we earn from prime services activities consists of commissions, interest income on client custodial 
accounts, principal transactions and fees.  

In addition to the clearing transactions we execute for our own clients, we also clear transactions for clients that are using other executing 
brokers or executing their orders directly on an exchange. Moreover, we have developed a substantial business in clearing transactions on 
behalf of other brokers.  

RESEARCH AND MARKET COMMENTARY  

We offer a broad array of market research, analysis, and commentaries that provide clients with actionable insights they can use to inform 
their trading strategies and investment decisions. Our proprietary offerings include research on a wide range of instruments, markets and 
industries, equity research on many of the world’s largest companies and industry sectors, policy-focused research on U.S. legislative and 
regulatory topics, and analysis of macroeconomic trends and issues driving financial markets.  

Growth Strategy  

In fiscal 2011, senior management introduced and began implementing a new strategic plan, which is intended to transform our business 
ultimately to a commodities and capital markets focused investment bank during the next three to five years.  

Our plan seeks to take advantage of several trends and opportunities in the market for financial services. For example, the financial services 
industry continues to consolidate and the largest global investment banks and brokerage firms have increased their scale of operations, while 
at the same time new and proposed regulations and other trends have led global banks to de-leverage and reduce proprietary risks on their 
balance sheets. We believe that one result of these developments is that large investment banks have focused their attention, energy and 
capital on their largest clients, creating opportunities for us to service smaller and mid-sized clients that are currently underserved by larger 
firms.  
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Our strategic plan, which was announced early in calendar 2011, is designed to leverage our company’s strengths, including our heritage 
and expertise in commodities trading and our broad global footprint. Our plan includes reorganizing our business in the short to medium term 
into the following four categories:  

CAPITAL MARKETS  

We provide institutional clients with access to, liquidity in, and insight into commodities, equities, fixed income and foreign exchange, as well 
as derivative futures and options markets. We intend to build on our extensive position in the brokerage business by deepening our 
involvement in certain markets and by extending into principal market-making activities to facilitate more of our clients’ transactions. While we 
frequently take principal positions to facilitate client trades, we intend to expand our role in client facilitation, market making and principal 
activities. For example, we may take proprietary positions in fixed income and related interest rate products, equities, foreign exchange and 
commodities to monetize our views on future movements in market prices and volatilities in commodities, securities and other instruments 
and products. This year we established a principal strategies group and intend to grow these activities. Over the longer term, we intend to 
complement this expanded role in principal trading by participating in other elements of traditional investment banking, including the 
underwriting of new issue securities, structured finance and the provision of advisory services to issuers, with a continuing focus on the 
commodities and natural resources markets.  

RETAIL SERVICES  

We have developed a substantial retail business, built through the acquisition and development of retail businesses in various markets, 
which offers assorted products under several brand names. We have now initiated the process of transforming these of activities into a 
consolidated, centrally managed, global business operating under a unified global brand. We will continue to focus on high net worth 
individuals, self-directed traders, individual traders seeking broker assistance and introducing brokers. We plan to develop an integrated 
electronic platform on which clients can pursue their trading and investing objectives in a broad range of markets, instruments and currencies 
through an efficient, single point of access. We believe that delivering a unified global platform, broad product offerings and worldwide market 
connectivity will differentiate us from our competitors in this space.  

PRIME SERVICES  

We intend to undertake a substantial realignment of our clearing and financing activities to further diversify our revenue streams. In this area, 
we intend to consolidate these services, under one business group to take advantage of our scalable infrastructure to deliver solutions to 
clients. We believe that clearing services are increasingly attractive to a substantial number of clients underserved by large global banks and 
firms that would prefer to outsource these activities rather than make the extensive capital investments required to self-clear. As financial 
services regulatory reform places increased emphasis on centralized clearing, we believe that we have the capabilities to meet expanding 
demand for this expertise. Furthermore, we believe that we are well positioned to grow our clearing services activities, given our global 
footprint on more than 70 exchanges and our extensive experience providing clearing solutions to clients in a variety of asset classes.  

ASSET MANAGEMENT  

In the future, we will seek to diversify our revenue base and generate fee income by providing clients with access to markets through asset 
management business. There has been growing investor interest in alternative investment vehicles, and we believe this area represents an 
important opportunity for us. Over time, we intend to leverage our skills and our brand to build a family of alternative investment vehicles. We 
are examining strategic opportunities to build an asset management capability that leverages our core competencies in commodities growth. 
The timeframe for developing this business will depend in part on the availability of appropriate strategic opportunities.  

Sales and Marketing  

We offer our products and services through three primary distribution channels: employee-brokers and sales professionals, introducing 
brokers, and online platforms.  

Our employee-brokers and sales professionals conduct the majority of our sales and marketing activities. They are primarily responsible for 
attracting new clients and maintaining existing client relationships by providing a range of services including risk intermediation.  

We also obtain clients through relationships with introducing brokers. These brokers are individuals or organizations that have ongoing 
relationships with their own sets of retail, professional or institutional clients. While introducing brokers may offer clients the typical functions 
of a broker, they direct their client orders to us for execution and clearing.  

We also provide market access, products and services to clients through multiple online trading platforms. These online trading platforms 
enable our clients to trade a variety of financial products online. In addition to offering our own proprietary online trading platforms, we 
support major third-party order entry systems.  

We serve our clients through sales and trading operations located in three geographic regions: North America, Europe, and the Asia Pacific 
region. There are a number of countries in which we do not currently maintain offices but conduct a significant amount of business. For 
example, we are a leading provider of financial risk management products to the Chinese metals industry and service these clients though 
our offices around the world.  

Our global model allows us to provide each of our clients with services that encompass any combination of our products and markets, 
subject to applicable laws and regulations. We believe that this global presence, combined with our expertise in a wide variety of products, 
enables us to meet the highly diverse needs of our clients.  
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Competitive Advantages  

We believe we have a number of key competitive strengths that help differentiate us in the marketplace and on which our strategic plan 
relies:  

LEADING POSITION IN LISTED DERIVATIVES MARKETS  

We are a leading broker in markets for commodities and listed derivatives markets, measured by the volume of transactions we execute, the 
number of clients we serve, the client balances we maintain and the extent of our global presence. In addition to our leadership role in the 
derivatives markets, we also play a growing role in cash markets for fixed income and equities securities.  

EXTENSIVE EXPERTISE IN COMMODITIES AND NATURAL RESOURCES  

We are consistently ranked as a leader in commodities trading. Our clients value the in-depth industry experience and market knowledge that 
our brokers, product specialists, traders, and research analysts can share with them. Because our staff is actively involved in so many 
exchanges, markets, and products, we are constantly expanding the expertise and insights that we can deliver to clients in facilitating their 
transactions. We are one of 12 designated ring dealing members of the LME, which enables us to offer our clients special trading access and 
other rights on the LME. We are also an active market participant in both exchange-listed and OTC-traded energy derivatives, and we have 
consistently been ranked as one of the leading providers by volume of clearing and execution services on both the NYMEX, COMEX and 
ICE Futures Europe.  

PROVEN CLEARING EXPERTISE  

We support our client transactions with a well-developed infrastructure for clearing trades. We have leveraged this infrastructure to build an 
extensive business in clearing trades on behalf of other broker-dealers and market intermediaries. Because our transaction processing 
operations have massive scale and have been operating for many years, we can deliver these services with a high level of efficiency. 
Further, we believe that recent regulatory reform within the financial services industry requiring the clearing of a larger variety of products, 
places a greater premium on these value-added services, while increasing demand.  

DESIGNATION AS PRIMARY DEALER  

As one of only 20 firms that have been designated primary dealers, we serve as a counterparty to the Federal Reserve Bank of New York in 
its open-market operations, participate directly in U.S. Treasury auctions, and provide analysis and market intelligence to the Federal 
Reserve’s trading desks. This status creates significant benefits for our clients because as a primary dealer we can offer a high level of 
access to U.S. government securities and related markets, and greater liquidity, broader market insights, and enhanced ease of execution. In 
addition, we believe the designation enhances our reputation as a valued counterparty.  

BROAD GLOBAL FOOTPRINT AND DIVERSE PRODUCT OFFERINGS  

We offer our clients a single point of access to the world’s most active financial marketplaces through our global distribution network. We 
operate on four continents and provide access to more than 70 exchanges, enabling clients to readily access a vast array of products within 
the global derivatives and cash markets. Our global footprint, which provides clients with the ability to seamlessly execute transactions in 
markets for everything from equities and fixed income to commodities, foreign exchange and the derivative futures and options markets, is 
substantial by comparison to a number of our competitors.  

Clients  

We believe that providing risk intermediation services to our diverse range of clients enables us to offer efficient execution across a range of 
products, markets and regions and that providing market and policy research and commentary to our clients gives them insights useful to 
their trading or hedging strategies.  

CORPORATIONS  

Companies rely on us to provide them with access to an array of markets as they seek to manage risk exposures in commodities, foreign 
exchange, interest rates, or securities. These corporate clients not only include producers and users of various commodities, but also a wide 
range of other industrial companies seeking price protection on raw materials.  

ASSET MANAGERS AND HEDGE FUNDS  

Our asset manager and hedge fund clients include managers of large mutual funds, commodity trading advisors (CTAs), commodity pool 
operators (CPOs), and other investment advisors. As hedge funds and other asset managers have become a significant factor driving 
demand for sophisticated risk-management products, we have been active in sourcing these products and delivering them to clients.  

GOVERNMENT ENTITIES AND SOVEREIGN INSTITUTIONS  

We provide a number of government entities, central banks, sovereign wealth funds and multinational official institutions with a range of 
services, including execution, clearing and settlement, market research and economic analyses.  

In February 2011, we were named one of 20 primary dealers to the Federal Reserve Bank of New York. This designation enables us to serve 
as a counterparty to the Federal Reserve Bank of New York in open-market operations, participate directly in U.S. Treasury auctions, and 
provide analysis and market intelligence to the Federal Reserve’s trading desks.  
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BROKER-DEALERS  

A number of financial institutions and financial market intermediaries, such as broker-dealers, utilize our execution services to carry out their 
business and trading strategies. These clients may be taking a view on market movements or relative value on the expectation of generating 
returns. These clients may also seek to hedge an exposure in order to manage their risks. In either case, we are often the broker of choice 
for executing their transactions.  

We also clear transactions for other broker-dealers who have chosen to outsource this activity and leverage our clearing infrastructure. We 
offer the expertise and geographic reach to meet their needs.  

PROFESSIONAL TRADERS  

Professional traders are typically high-volume clients who require an operating platform that facilitates rapid execution at a low cost. This 
client segment serves an important role in the market by providing order flow, thus adding liquidity to the markets. Professional traders 
include clients who trade electronically from dedicated facilities built to service their needs, as well as floor traders—individual members of 
derivatives exchanges who trade for their own account on the floors of exchanges. As floor-based trading has migrated to electronic 
platforms, floor traders have also transitioned to the use of electronic platforms. By delivering ready access to numerous markets and 
execution platforms, we provide professional traders with the speed and efficiency required to pursue their trading strategies.  

RETAIL  

Through internal initiatives and a series of acquisitions, we have developed a significant retail business. Our retail clients include many high-
net-worth individuals who have trading and investment accounts to facilitate investment, speculation and hedging activities related to the 
management of their portfolios. Our individual investor clients also include accounts managed on behalf of the account owner by a third 
party, such as a broker or investment advisor. Additionally, some of our retail business is generated through a network of introducing brokers, 
who direct futures and options order flows from individual investors to us for execution and clearing.  

Competition  

The business of serving as a broker and dealer for derivatives and securities is very fragmented and highly competitive, and we believe 
competition will continue to intensify. We compete for clients on the basis of our client service, our range of product offerings, the level and 
nature of our fees and the speed and quality of our execution as well as the quality of our research and market expertise.  

Although no single competitor operates in all of our markets, we compete with several large firms around the world. Within our broker-dealer 
activities, we compete with mid-sized investment banks such as Jefferies and the broker Newedge in many of our markets. In addition, 
affiliates and divisions of the largest commercial and investment banks, including Bank of America, Citigroup, Goldman Sachs, JP Morgan, 
UBS and other major multi-national banks compete with our brokerage and dealing services in certain markets. Our competitors within 
clearing services include Cantor Fitzgerald and ING. There are also a growing number of online trading platforms that compete directly with 
our retail and trading operations in a range of markets, such as Interactive Brokers. As our strategy is implemented, we expect that we will 
face many of our existing, as well as new competitors in the new lines of business we plan to enter into, such as investment banking and 
asset management. Although our strategy contemplates that we will eventually become an investment bank, we cannot guarantee that we 
will be able to compete more effectively with the investment banks that we now compete against or that we can capitalize on any of the 
synergies that investment banks are commonly assumed to have.  

Our competitive landscape is also being altered by the impact of recent regulatory changes. Many financial institutions have sought to de-
leverage and reduce proprietary risk on their balance sheets, creating opportunities for us and other firms to compete and meet outstanding 
demand for our products and services.  

We believe that this reduction of risk, along with consolidation in the financial services industry, has created an opportunity for the 
emergence of a global investment bank that can service many of the smaller and mid-sized clients that are currently underserved by larger 
firms.  

We believe that the net impact of developments in global markets has been to create opportunities for us because we can offer clients 
efficient access to more products, markets, and regions on a basis that continues to compare favorably with those that our competitors are 
willing and able to offer.  

Risk Management  

We believe that effective risk management is critical to the success of our business and is the responsibility of all of our employees. All of our 
employees are risk managers. Employees are expected and encouraged to escalate incidents and any matters of concern to management 
and to our compliance and risk departments in order to effectively manage risk. Consequently, we have established—and continue to evolve 
and improve—a global enterprise wide risk management framework that is intended to manage all aspects of our risks. The risk-
management framework is designed to establish a global, robust risk-management environment through a strong governance structure that 
(i) defines roles and responsibilities, (ii) delegates authority for risk control and risk taking to specific businesses and risk managers, and (iii) 
documents approved methodologies for the identification, measurement, control and mitigation of risk.  

We seek to identify, assess, measure, monitor and limit market, credit and operational risks across our businesses. Business areas, pursuant 
to delegated authority, have primary responsibility for risk management by balancing our ability to profit from our revenue-generating 
activities with our exposure to potential losses. Working with the business areas, the Risk department serves as an advisor and facilitates 
operation within established risk tolerances while seeking to provide acceptable risk-adjusted returns in a controlled manner. Risk-
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department teams also regularly communicate with our regional officers and to local decision-making bodies to allow us to react rapidly to 
address any developing risks.  

Our Chief Risk Officer, who reports to our President and Chief Operating Officer, leads the risk department and monitors and reports on our 
risk matters, including regular reports to our Board of Directors and Audit and Risk Committee. The Chief Risk Officer promotes company-
wide adherence to MF Global’s enterprise risk management framework and has global responsibility for monitoring and facilitating control of 
market, credit and operational risks.  

Senior management takes an active role in the risk management process and expects employees to understand and comply with their 
delegated risk responsibilities, relevant risk policies, and compliance requirements. Additionally, employees are expected and encouraged to 
escalate risk incidents and any matters of concern to management in accordance with our internal escalation policy to promote timely risk-
mitigation action by the appropriate personnel.  

Reports detail global risk exposures and escalate risks that exceed defined thresholds. Our risk reporting process is designed to enable us to 
assess the levels of risk present throughout our operating environment and to take any necessary remedial action in a timely manner. As part 
of this reporting process, risk reports detailing global risk exposures and escalating risks that exceed defined thresholds are regularly 
generated.  

See also “Item 7A. Quantitative and Qualitative Disclosures about Market Risk.”  

Technology Systems and Business Continuity  

We operate our business using a series of integrated platforms, enabling us to offer our products across an array of markets to clients 
located around the world. These platforms employ several principal trade processing systems, each with multiple points of access. 
Automated connectivity among the core segments of our processing platform enables us to execute and clear cross-border client trades on a 
global basis both directly and through omnibus accounts maintained between our operating subsidiaries. In each case, we have long-term 
licensing agreements for the continued use of these industry-leading technologies, which enable us to run our operations effectively without 
having to incur additional costs to develop proprietary technology. We also employ complementary systems in other products such as cash 
securities.  

The security and integrity of our processing and other support systems are of great importance to our business. We regularly maintain and 
test our business-critical systems, and we are continually working to enhance our remote back-up and disaster recovery systems.  

Regulation and Exchange Memberships  

We have a long history of operating in a highly regulated industry. Our business activities are extensively regulated by a number of U.S. and 
foreign regulatory agencies and exchanges. These regulatory bodies and exchanges are charged with protecting investors by imposing 
requirements relating typically to capital adequacy, licensing of personnel, conduct of business, protection of client assets, record-keeping, 
trade-reporting and other matters. They have broad powers to monitor compliance and punish non-compliance with their rules. If we fail to 
comply with applicable regulations, we may be subject to censure, fines, cease-and-desist orders, suspension of our business, removal of 
personnel, civil and criminal litigation, revocation of operating licenses or other sanctions. Furthermore, new regulations, changes in current 
regulations as well as changes in the interpretation or enforcement of existing laws or rules in the United States, United Kingdom or 
elsewhere, may affect our business and operations and the policies and procedures we follow.  

Minimum capital requirements are a significant part of the regulatory framework in which we operate. We are subject to stringent minimum 
capital requirements in the United States, the United Kingdom and several other jurisdictions. These rules, which specify the minimum 
amounts of capital that we must have available to support our clients and our own open trading positions, including the amount of assets we 
must maintain in relatively liquid form, are designed to measure general financial integrity and liquidity. Compliance with minimum capital 
requirements may limit our operations, or limit our ability to implement our strategic plan, if we cannot maintain the required levels of capital, 
or if we cannot increase them following changes in regulation. Moreover, any change in these rules or the imposition of new rules affecting 
the scope, coverage, calculation or amount of capital we are required to maintain could restrict our ability to operate our business and 
adversely affect our operations. We currently maintain regulatory capital in excess of all applicable requirements.  

From time to time, we receive inquiries or requests from our regulators (for example, the Commodity Futures Trading Commission or the 
Financial Services Authority) which require us to undertake compliance reviews and/or remedial action with respect to our policies and 
procedures.  

SECURITIES AND FUTURES REGULATION  

The principal geographic regions in which we operate and the primary regulators, self-regulatory organizations and exchanges that have 
supervisory authority over us in those regions include:  

Country/Region  
 

Principal Regulators and Self-Regulatory 
Organizations  

 
Principal Exchanges and Clearinghouses  

   
United States  

 

Commodity Futures Trading Commission  
Securities and Exchange Commission  
National Futures Association  
Financial Industry Regulatory Authority  
Chicago Board Options Exchange  
Chicago Mercantile Exchange  

 

New York Stock Exchange  
NYSE Amex  
BATS Exchange  
Fixed Income Clearing Corporation  
The Depository Trust & Clearing Corporation  
CME Group (Chicago Mercantile Exchange/  
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Chicago Board of Trade/ New York Mercantile 
Exchange, Commodity Exchange)  

IntercontinentalExchange  
ICE Futures U.S.  
International Securities Exchange  
Chicago Board Options Exchange  
Options Clearing Corporation  
Boston Options Exchange  
NASDAQ  
NYSE Arca  

   Canada  

 

Investment Industry Regulatory Organization of Canada  

 

Bourse de Montréal  
Toronto Stock Exchange  
TSX Venture Exchange  
ICE Futures Canada, Inc.  
ICE Clear Canada, Inc.  
CDS Clearing and Depository Services Inc.  
Canadian Derivatives Clearing Corporation  

   Europe  

 

Financial Services Authority  

 

Eurex  
Euronext.liffe  
ICE Futures  
London Metal Exchange  
London Stock Exchange  
LCH.Clearnet  

   India  

 

Forward Markets Commission  
Securities and Exchange Board of India  

 

Multi Commodity Exchange  
National Commodities & Derivatives Exchange  
National Stock Exchange  
Bombay Stock Exchange  
MCX Stock Exchange  

   Singapore  
 

Monetary Authority of Singapore  
 

Singapore Exchange Ltd.  

   Australia  
 

Australian Securities & Investments Commission  
 

Australian Securities Exchange  

   Hong Kong  

 

Securities and Futures Commission  

 

Hong Kong Futures Exchange  
Hong Kong Stock Exchange  

   Japan  

 

Financial Services Agency (Kanto Local Finance Bureau)  
Securities and Exchange Surveillance Commission  
Ministry of Economy, Trade and Industry  
Ministry of Agriculture, Forestry and Fisheries  
Japan Securities Dealers Association  
The Financial Futures Association of Japan  
The Commodity Futures Association of Japan  

 

Tokyo Stock Exchange  
Osaka Securities Exchange  

   Taiwan  
 

Securities and Futures Bureau  
 

Taiwan Futures Exchange  

   U.A.E. (Dubai)  

 

Dubai Financial Services Authority  
Emirates Securities and Commodities Authority  
Dubai Multi Commodities Centre  

 

Dubai Gold & Commodities Exchange  

In addition to those rules and regulations that are imposed by the various regulators, self-regulatory organizations and exchanges, the U.S. 
federal and state governments as well as non-U.S. governments have imposed a number of other regulations with which we must comply.  

REGULATIONS APPLICABLE IN AND OUTSIDE THE UNITED STATES  

The U.S. and non-U.S. government agencies, regulatory bodies and self-regulatory organizations, as well as state securities commissions 
and other state regulators in the United States, are empowered to conduct administrative proceedings that can result in censure, fine, the 
issuance of cease and desist orders, or the suspension or expulsion of a broker-dealer or its directors, officers or employees. From time to 
time, our subsidiaries have been subject to investigations and proceedings, and sanctions have been imposed for infractions of various 
regulations relating to our activities, none of which has had a material adverse effect on us or our businesses.  

The USA PATRIOT Act of 2001 (PATRIOT Act), contains anti-money laundering and financial transparency laws and mandates the 
implementation of various regulations applicable to all financial institutions, including standards for verifying client identification at account 
opening, and obligations to monitor client transactions and report suspicious activities. Through these and other provisions, the PATRIOT Act 
seeks to promote the identification of parties that may be involved in terrorism, money laundering or other suspicious activities. Many anti-
money laundering laws outside the United States contain similar provisions. The obligation of financial institutions, including ours, to identify 
their clients, to monitor for and report suspicious transactions, to respond to requests for information by regulatory authorities and law 
enforcement agencies, and to share information with other financial institutions, has required the implementation and maintenance of internal 
practices, procedures and controls that have increased, and may continue to increase, our costs, and any failure with respect to our 
programs in this area could subject us to substantial liability and regulatory fines.  
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The United States government maintains various economic sanctions programs which are administered by the U.S. Treasury Department’s 
Office of Foreign Assets Control (“OFAC”) and generally prohibit or restrict trade and investment in and with sanctions targets or the blocking 
of the sanctions targets’ assets. Some of these programs are broad and impose country—specific economic sanctions (such as those 
targeting Burma (Myanmar), Cuba, Iran, North Korea, Sudan and Syria); other programs target “specially designated” individuals and entities 
that are engaged in certain activities, such as proliferation of weapons of mass destruction, terrorism and narcotics trafficking, as well as 
activities particular to certain countries, such as undermining democratic processes or institutions in Zimbabwe. Penalties for violating the 
OFAC-administered sanctions can be severe, including significant civil and criminal monetary penalties as well as potential imprisonment. 
We have established policies and procedures designed to assist our company’s and our personnel’s compliance with applicable OFAC 
sanctions. Although we believe that our policies and procedures are effective, there can be no assurance that our policies and procedures 
will effectively prevent us from violating the OFAC-administered sanctions in every transaction in which we may engage.  

As discussed above, many of our subsidiaries are subject to regulatory capital requirements in jurisdictions throughout the world. 
Subsidiaries not subject to separate regulation may hold capital to satisfy local tax guidelines, rating agency requirements or internal policies, 
including policies concerning the minimum amount of capital a subsidiary should hold based upon its underlying risk.  

Certain of our businesses are subject to compliance with regulations enacted by U.S. federal and state governments, the European Union or 
other jurisdictions and/or enacted by various regulatory organizations or exchanges relating to the privacy of the information of clients, 
employees or others, and any failure to comply with these regulations could expose us to liability and/or reputational damage  

Available Information  

Our website can be found at www.mfglobal.com. We are not including the information contained on our website as part of, or incorporating it 
by reference into, this Annual Report on Form 10-K. Through our website, we make available free of charge our annual reports on Form 10-
K, quarterly reports on Form 10-Q and current reports on Form 8-K, our proxy statements on Schedule 14A, Forms 3, 4 and 5 filed on behalf 
of directors and executive officers, and amendments to those reports, filed or furnished pursuant to the Securities Exchange Act of 1934, as 
amended. In addition, the SEC maintains an Internet site that contains our reports, proxy and information statements, and other information 
regarding the company that we file electronically with the SEC at http://www.sec.gov.  

Information relating to our corporate governance is also available on our website, including our Corporate Governance Guidelines, committee 
charters and our Code of Business Conduct and Ethics governing our directors, officers and all employees.  

Executive officers of MF Global  

SET FORTH BELOW IS INFORMATION REGARDING OUR EXECUTIVE OFFICERS AS OF MAY 20, 2011:  
Name  

 
Age  

  
Position  

Jon S. Corzine  
  

64  
  

Chairman and Chief Executive Officer  
Bradley I. Abelow  

  
52  

  
President and Chief Operating Officer  

Michael C. Blomfield  
  

40  
  

Managing Director, Asia Pacific  
Thomas F. Connolly  

  
53  

  
Global Head of Human Resources  

Laurie R. Ferber  
  

58  
  

General Counsel  
J. Randy MacDonald  

  
55  

  
Global Head of Retail  

Richard M. Moore  
  

49  
  

Managing Director, Europe  
Henri J. Steenkamp  

  
35  

  
Chief Financial Officer  

Michael G. Stockman  
  

54  
  

Chief Risk Officer  
Executive officers are appointed by and serve at the pleasure of our board of directors. A brief biography of each person who serves as an 
executive officer is set forth below.  

JON S. CORZINE. Mr. Corzine is our Chairman and Chief Executive Officer. Before joining MF Global in March 2010, Mr. Corzine most 
recently served as New Jersey’s 54th governor from January 2006 until January 2010. Prior to that time, he was elected to represent New 
Jersey in the United States Senate from January 2001 until January 2006. During his tenure as a United States Senator, Mr. Corzine served 
on the Senate Banking, Budget, Energy and Natural Resources, and Intelligence Committees. Prior to serving in the United States Senate, 
Mr. Corzine was the Chairman and Senior Partner of The Goldman Sachs Group, L.P. from December 1994 to June 1998 and Co-Chairman 
and Co-Chief Executive Officer of The Goldman Sachs Group, L.P. from June 1998 to January 1999. Mr. Corzine began his career at 
Goldman Sachs as a bond trader in 1975. Mr. Corzine is also an operating partner and advisor at J.C. Flowers & Co. LLC (“JCF”), which is 
an affiliate of one of our largest shareholders. He holds the title of John L. Weinberg/Goldman, Sachs & Co. Visiting Professor at Princeton 
University’s Woodrow Wilson School of Public and International Affairs for the 2010-2011 academic year.  

BRADLEY I. ABELOW. Mr. Abelow is our President and Chief Operating Officer. He joined our company in September of 2010 as our Chief 
Operating Officer and in March 2011, he assumed the additional position as our President. He oversees the day-to-day execution of MF 
Global’s strategy and holds direct responsibility for risk, operations, client services, human resources, information technology, procurement 
and real estate activities for all MF Global entities in 11 countries around the world. Prior to joining MF Global, Mr. Abelow was a founding 
partner of NewWorld Capital Group, a private equity firm investing in businesses active in environmental opportunities, such as alternative 
energy, energy efficiency, waste and water treatment, and environmental services. Before co-founding NewWorld, he was chief of staff to Mr. 
Corzine during Mr. Corzine’s tenure as governor of the state of New Jersey. Prior to that, Mr. Abelow served as treasurer of the state of New 
Jersey. Mr. Abelow also previously was a partner and managing director of The Goldman Sachs Group, where he managed the firm’s 
operations division, responsible for the global processing and corporate services functions of the firm. Earlier, he was responsible for 
Goldman Sachs’ operations, technology, risk and finance functions in Asia, based in Hong Kong.  
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MICHAEL C. BLOMFIELD. Mr. Blomfield is our Managing Director of Asia Pacific. In this role, Mr. Blomfield is responsible for developing 
and leading the firm’s Asian growth strategy as well as overall responsibility for business activities in the region. He joined MF Global in 
November 2010. Mr. Blomfield has nearly two decades of experience in financial services including banking, equities, and derivatives-related 
activities. He was formerly head of Commonwealth Bank of Australia’s (CBA) CommSec (Australia’s largest retail brokerage), head of CBA’s 
Equities Division, and most recently the chief executive officer of Dendiri Advisory Pty Ltd., a consulting practice providing buy-side mergers 
and acquisitions and strategy advice to financial services businesses primarily in China and Indonesia. He is a former director of the 
Australian Securities and Derivatives Industry Association (now named the Australian Stockbrokers’ Association).  

THOMAS F. CONNOLLY. Mr. Connolly is our Head of Human Resources. Before joining our company in January 2009, he served as a 
senior vice president of human resources operations at Lehman Brothers from 2007 through 2009. From 2004 through 2007, he served as 
vice president, compensation and international benefits at The Hartford Financial Services Group, and from 1998 through 2003, he served as 
Managing Director, Human Resources at UBS. He has also held various human resources management positions at Aetna, Citicorp and 
Goldman Sachs. Mr. Connolly received a B.A. from the University of Connecticut, an M.S. from the Stevens Institute of Technology, and an 
M.B.A. from New York University’s – Stern School of Business.  

LAURIE R. FERBER. Ms. Ferber is our General Counsel and is responsible for our legal and compliance functions, has operational and 
administrative responsibility for our internal audit function, and is also responsible for our regulatory relationships. Prior to joining MF Global 
in 2009, Ms. Ferber was general counsel and chief regulatory officer for International Derivatives Clearing Group (IDCG). She began her 
more than 20 year career at Goldman Sachs in 1987 as general counsel of J. Aron & Company and then as co-general counsel of the Fixed 
Income, Currency and Commodities Division. Beginning in 2000, Ms. Ferber held a number of business roles, including in new business 
development and launching and running the economic derivatives business, and also served as chief of staff for the Business Selection and 
Conflicts group. Prior to joining Goldman Sachs, Ms. Ferber was general counsel of Drexel Burnham Lambert Trading Corp. and also traded 
energy products. She began her legal career in 1980 as an associate at Skadden, Arps, Slate, Meagher & Flom, and then at Schulte, Roth & 
Zabel. Ms. Ferber earned her J.D. from New York University School of Law where she serves on the Board of Trustees. She currently serves 
as a director of the Futures Industry Association and on the Board of Trustees of the Institute for Financial Markets, and is a member of the 
Lincoln Center Business Council.  

J. RANDY MACDONALD. Mr. MacDonald is our Head of Retail. He leads the company’s global retail business and is responsible for 
leveraging the firm’s broad geographic reach and substantial product offering to deliver value to retail clients around the world. Mr. 
MacDonald joined the company in April 2008 and served as Chief Financial Officer for three years, overseeing the company’s financial 
operations, including finance, tax, treasury, marketing, investor relations and corporate communications, and prior to Mr. Abelow joining our 
company in September 2010, also overseeing corporate strategy, human resources, procurement and facilities management. From May 
2006 to July 2008, Mr. MacDonald served as a director on the board for GFI Group. He was on the Audit and Compensation committees. 
Before joining MF Global, Mr. MacDonald held a number of positions at TD Ameritrade Holding Corp. from 2000 to 2007. Over the course of 
his seven-year tenure at TD Ameritrade, Mr. MacDonald served as executive vice president, chief financial officer and treasurer, chief 
administrative officer and chief operating officer. He retired from TD Ameritrade in April 2007. Prior to joining TD Ameritrade, Mr. MacDonald 
was chief financial officer of Investment Technology Group, Inc., a public company that specializes in agency brokerage and technology. 
From 1989 to 1994, Mr. MacDonald was a vice president and group manager for Salomon Brothers. Earlier in his career, Mr. MacDonald 
was an audit senior manager at Deloitte & Touche focused on commercial banking, real estate joint ventures and financial services. He 
began his career at Ernst & Young performing financial audits with a focus on international operations. Mr. MacDonald holds a Bachelor of 
Science degree in Accounting from Boston College.  

RICHARD W. MOORE. Mr. Moore is our Managing Director of Europe. He was appointed to the role in April 2011 and is responsible for 
developing the firm’s pan-European growth strategy, as well as overseeing business activities in the region. Mr. Moore has spent more than 
25 years in the financial services industry. Beginning his career at Citigroup in 1986, he held various trading and management roles. In 1998, 
Mr. Moore became Citigroup’s European head of foreign exchange and went on to become global head of rates and currencies, before being 
appointed head of fixed income, Europe, Middle East and Africa in 2007. From 2009 to 2011 Mr. Moore served as a senior advisor for Storm 
Harbour, a financial services partnership focused on the fixed income markets. He has sat on several board and committee appointments, 
including as a non-executive director at Standard & Poor’s and a member of the Bank of England’s Fixed Income Liaison Committee and the 
London Foreign Exchange Joint Standing Committee.  

HENRI J. STEENKAMP. Mr. Steenkamp is our Chief Financial Officer. He oversees the company’s financial operations, including treasury, 
accounting and all global financial control and reporting functions. He is responsible for aligning MF Global’s finance and capital structures to 
support the firm’s strategy. Prior to assuming the role of chief financial officer in April 2011, Mr. Steenkamp held the position of chief 
accounting officer and global controller for four years. He joined the company, then Man Financial, in 2006 as vice president of External 
Reporting. With a specialization in U.S. Generally Accepted Accounting Principles and International Financial Reporting Standards and 
capital markets transactions, he played an instrumental role in preparing the company for its initial public offering in July 2007. Before joining 
MF Global, Mr. Steenkamp spent eight years with PricewaterhouseCoopers (“PwC”) including four years in Transaction Services in the 
company’s New York office, managing a variety of capital-raising transactions on a global basis. He focused primarily on the SEC registration 
and filing process as well as technical accounting. He spent four years with PwC in South Africa, where he served as an auditor primarily for 
SEC registrants and assisted South African companies as they went public in the U.S. Mr. Steenkamp is a chartered accountant and holds 
an honors degree in Finance.  

MICHAEL G. STOCKMAN. Mr. Stockman is our Chief Risk Officer. He joined the firm in January 2011 and oversees management of the 
firm’s global risk department including market, credit, and operational risk. Mr. Stockman has more than 25 years of domestic and global 
experience in risk management, trading, and capital markets. Prior to joining MF Global, Mr. Stockman helped build a risk management and 
capital markets advisory practice including a quantitative real estate solutions business, initially in a joint venture with State Street Global 
Markets, at financial services boutique CQ Solutions, LLC. From 1995 to 2008, he held several senior positions at UBS Investment Bank, 
including as chief risk officer for the Americas and as a managing director in the fixed income, currencies, and commodities divisions. Prior to 
joining UBS, he held senior mortgage and asset-backed trading positions at Morgan Stanley and Goldman Sachs and began his career in 
mortgage trading at Salomon Brothers. Additionally, while serving as a visiting scholar at the Tuck School of Business at Dartmouth College, 
he co-authored a paper on the credit crisis that included risk management insights and recommendations to avoid the next crisis. Mr. 
Stockman has a Master of Business Administration from the Tuck School of Business at Dartmouth College, a Master of Science degree in 
Mechanical Engineering from the University of Colorado, and a Bachelor of Science degree in Mechanical Engineering from Union College.  
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